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MARCH PRODUCTION REPORTS Junking of Cure Sets New Mark 
REFLECT CONTINUED UPTURN Jn 1930, Reaching 2,925,000 Total 


Output of Several Companies Exceeds Year Aso; | FORD FREE WHEELING 


Buick Sells at Retail $30,000,000 
Worth of Cars in Quarter 


By CHRIS SINSABAUGH 
ETROIT, April 6.—One of the most heartening reports 


on results of the first quarter, 
is the statement issued by Buick that 21,819 units were 


day, 


completed last Wednes- 


delivered in January, February and March, as compared with 
20,533 in the same period last year, a gain of 6.3 per cent. | 


That means more than $30,000,000 worth of automobiles | 
sold by one concern in three months. 


Mark you, 


actual retail sales, ‘not shipments. 


BiG GAIN IN CASH 
SALES REPORTED BY 
CONNECTICUT TRADE 


Bridgeport, Conn., April 6.—A no- 
table increase in cash sales, due ap- 
parently to release of savings bank 
funds, is reported by a number of 
Connecticut dealers for the past 
few weeks. The percentage of cash 
sales to installment purchases varied 
among the various dealers, but one 
reported 50 per cent. of his business 
during the month of March was) 
cash, while others disclosed various 
proportions. 

Many dealers are of the opinion | 
that persons having large amounts | 
in savings banks are beginning to, 
“cut loose,” using the money with- 
drawn to replace Outworn automo- 
biles. Distribution of veterans’ bonus 
funds has also helped to swell the 
volume of cash sales, several be- 
lieve. 

J.D. Hanks, manager for the Der- 
byshire Motor Company, 1997 Fair- 
field Ave. Bridgeport, Graham- 
Paize dealership, is the dealer re- 
porting 50 per cent. cash sales. This 
includes both new and used cars 
He reports that used cars in the $150 
price class invariably go for cash. 
and says that the remarkable in- 
crease in cash volume came without 


(Continued on Page 7) 


Late News 


New Haven, Conn., April 


OOOO eS 


All 
Buick 
month over the corresponding pe- 
riod in 1930. It’s January this 
year was 5,616, as against 5,035: 
its February was 6,409, against 
6,251 and March 9,794 against 9,247. 

Best of it all, indications do not 
point to any slowdown in the pres- 
ent month. It is understood Buick 
is planning on a_ production 
close to 13,500 in April. 

The past week, which was fea- 
tured by the arrival of a new 
month, was marked by many defi- 
iite signs that the industry has 


through that first quarter, 


its second wind and is rolling along: 


at a sligntly better pace than had 
been expected in some quarters. 
March productions were most satis- 
factory, in that several of the com- 
panies reported gains over 


| 1930 


Chevrolet put forth 79,603 units, 
which was a comfortable gain ove1 
February's 67,318. It 
the April mark has been set 
85,088. For the quarter Chevrolet's 
production record was 325.000. 

Anoiher General Motors unit that 
made a good showing was Cadil- 
lac with a jump of 26 per cent. ever 
March, 1930, reporting the 
ment of 2,332 units, as against 
1,851 for the same month last year. 
Its showing for the quarter was 
5,188. compared with 4,303 for the 
same period last year. 

Oakland-Pontiac reported 
and the fifth member of the Gen- 
eral Motors family, Oldsmobile, 


(Continued on Page 4) 
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Flashe 


6.—Irving Iisher’s wholesale 


commodity price index for the past week of 75.3 constitutes 


a new low record for the year. 
week was 75.6. ; 


* a 


The figure for the preceding 


~ 


Austin, Texas, April 6.—New allowable oil production 


schedules for 


sion have been extended to September 


June 1, as originally intended. 


4 x 


Texas as fixed by the State Railroad Commis- 


1, instead of expiring 


s 


Berlin, Germany, April 6.—The Bruening government's 


commission on unemployment 


has recommended the estab- 


lishment of a five-day week, as being the most efficacious 


way to combat this economic 


trouble. Germany’s 


ployed are estimated to number 5, 000, 000. 


as 


Tulsa, Okla., April Paallail 


F. Sinclair, en route to 


New York, said here today that petroleum prices would have 
to be increased or the producing companies would not be 


able t to stay in business. 


these are | uae 


| free wheeling 


showed consistent gains each} 


of | 
| base for the initial attempt. 


| first advertisement here it was stat- 


March, | 


is said that} 
al) 


ship- | 


11,291 | 


unem-— 


UNIT OFFERED BY — 
SEARS, ROEBUCK & CO. 


| 


Detroit, Mich., April 6 


\N.A.C.C. Announces Scrapping Figure Based on 


Federal Registration Statistics; Manufac- 


turers Account for 350,000 


EW YORK, 
tration figures 


April 6.—Official 1930 motor vehicle regis- 
just released by the government point 
—Sears! to a new record in the junking of cars, Alfred Reeves, gen- 


Roebuck & Co., the big mail order} eral manager of the National Automobile Chamber of Com- 
house, is putting out a free-wheeling / merce, said today in his report to directors of the organiza- 


accessory device for Model A Fords 
which is selling at retail for $15.45. | 

The unit is made by the Muncie | 
Company. It differs from | 
units already in use 


in that instead of being built into! 
the transmission, it merely replaces 
the clutch plate, and has an over- | 
running clutch in the device itself. | 
While the unit has been quietly dis- | 
tributed among Sears Roebuck | 
stores all over the country, it was | 
not until yesterday that the first | 
advertising broadside was fired. The | 
company selected Michigan as the} 
In the} 


ed that the installation is simple, no 
drilling or sawing being required. 
As to its operation, the ad says:— 
“You can pick up speed at will 
with or without the use of the gear- 
shift. Simply press “own the ac- 


NTIL further notice 

all mail for both ad- 

vertising and editorial of- 

fices of The Automotive 

Daily News should be ad- 

dressed to 350 Hudson 
Street, New York — 


‘NEW FIRM PLANS 
UNIQUE CAR WITH 
ENGINE IN REAR 


Detroit, Mich., April 6.—While no 
names are mentioned at present, it 
was announced today that a syndi- 
cate has been formed here to de- 


| velop an engine-in-the-rear car ac- 


celerator and free wheeling t-anS-| cording to designs of John Tjaarda, 


mits power to the rear axle imme- 


diately.” 


PIERCE-ARROW SALES 
REACH HIGHEST MARK | 
SINCE LAST AUGUST 


Buffalo, April 6.—Complited re- 
ports for Pierce-Arrow distributors 
reveal that their new car deliveries 
for the week ended March 27 
reached the highest total attained 
any week since last August, accord- 
ing to a statement issued by the 
Pierce-Arrow Motor Car Company. 

A further indication of a sharp | 
uptrend in current business is noted | 
in the fact that distributors’ deliv- 
eries during the fourth week of 
March represent an increase of 34 
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|; were fourth with 


Motors engineer. The 
proposition, however, has nothing to 
do with the big corporation, being 
——— that has been handled 

— side by Tjaarda. 

is planned to bring out five 

saleadaee cars and, after proving 
the worth of the idea, to offer the 
plan to some automobile concern 
already in operation. It may be. 
however, that the backers of the 
syndicate will consider it worth 
while to start their own manufac- 
turing company 

The first car will be on the road 
this summer, Tjaarda says, and the 
others will be ready by Christmas 
The price range will be from 
to $1.800 


a General 


{HICAGO, April 6.—New car regis- 
trations Cook 
March were 15 per cent. in excess of 
but 42.2 per 


in county 


those for February, 


cent, less than for the corresponding | 


The total of 6,158 
for last month, compared with 
10,667 in March, 1930, and 5,298 in 
February this year. 

More than a third of the listings 
were registered by Ford and Chevro- 
let which had a combined total of 
2.858. Ford accounted for 1,610 cars 
Chevrolet's total was 1.610. 

Jakland-Pontiac evidently profit 
ed by the advertising campaign 
carried in county’ metropolitan 
newspapers during March, having 
taken third place with a total of 
341, which compared with 508 last 
year. The Oldsmobile-Viking pair 
336, fifty-one cars 
year ago. - Olds- 


month last year. 


behind March a 


Auburn registered a total of 297 


for | 


. tion. 

“The tigures show that last year 
2,925,000 motor vehicles were junked 
| as a result of the normal wearing 
; out of cars and of the special junk- 
| ing plan of the manufacturers with 
' their dealers, under which 350,000 
| additional vehicles of unsafe char- 
|acter have been eliminated from 
the highways,” Mr. Reeves declared. 

Manufacturers representing more 
than 87 per cent. of the industry's 
preduction, are now co-operating 
with their dealers in a program un- 
der which the dealer is partially 
compensated for a certain number 
of unsafe cars which he may junk 
rather than undertake to resell 
after a trade-in. 

The total registration of cars on 
December 31 was 23,042,840, as 
against 23,121,589 for 1929—a de- 
| crease in cars registered of 78,749 
units. Trucks registered were 3,486,- 
939—an increase of 101,085 units 
over the previous year. 

The total vehicle registration at 
the end of 1930 was 26,523,779 cars 
and trucks—an increase of only 22,- 
336 units over the previous year, 
Comparison of these registration 
figures with the estimated domestic 
consumption of 1930 motor vehicle 
output indicates an unprecedented 
junking activity for the year. 

Removal of 350,000 antiquated 
automobiles from service is credited 
to the highway safety program, 
recommended to individual motor 
manufacturers by directors ef the 
National Automobile Chamber of 
Commerce about a year ago. One 
company after another has joined 
in the movement until members 


$700 | 
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Cook County Car Sales 
In March 6, 


138, 15% Gain 


Cord, had a total of 
the combination 
which 114 were 


and, with the 
319. Last 
registered 
Auburns. 

Dodge was another line to show a 
substantial gain, having 315, against 
a total of 278 last year, but fell be- 
hind its February total of 327. Buick 
listed 304 last month. Jn March, 
1930, Buick had 533 and Marquette 
32. Buick had 314 in February this 
year 

Hudson-Essex also had a marked 
decline from last year with 242 for 
last month, against 550 in March, 
1930. Essex listed 176 last month. 

Studebaker had a loss of only 49 
trom last vear, with a total of 227, 
which compared with 276 in March, 
1930. The South Bend car had a 
gain over February when it listed 
189. The registrations last month 
gave the Studebaker 6,112, the Dic- 


yeal 


137, of 


(Continued on Page 12) 


Here’ sa Man Who Made Doorbells Profitable—See Page 3 











“The New De Vaux Makes Bow 


= ie * : 
a 

THE ‘FIRST ‘DE VAUX 
Motors Corporation. 
Earl 


__seperintendent; Cooper, 


TWO NEW DIRECTORS 
NAMED BY PEERLESS, 
POSITION IS STRONG 


Cleveland, Ohio, April 6.—J. Wills 
Stephenson, Marion, Ind. and 
George A. Ellis, New York, have 
been elected to the board of direc- 
tors of the Peerless Motor Car Cor- 
poration. succeeding R. S. Geddes 
and L. H. Patterson. it was an- 
nounced by J. A. Bohannon, presi- 
dent. The other directors were re- 
elected 

Mr. Ellis. New York 
the corporation, was 
president. 

Mr. Stephenson is a man of widely 
diversified business activities, his 


counsel for 
elected vice- 


EBRUARY 


“ear leaving the assembly 
Left to right are: 
R,. Scott, vice-president in charge of manufacturing; R. T. Smith, chief engineer; 


chief test engineer, and George W. Browne, 


, Company 


Col. E. G. Hall, 


chief interest being in the motor car 
field since its embryonic stages, Mr. 


Bohannon said. In 1909 he became 
general manager of the Rutenber 
Motor Company at Marion, Ind. 
Having sold the Rutenber Motor 
in 1912, Mr. Stephenson 
directed his attention to the motor 
truck business. As president of the 
Indiana Truck Corporation for a 
number of years, he was regarded 
as the principal factor in that com- 
pany’s outstanding success prior to 


its merger with the Brockway Motor 
| 


Truck Corporation 

At the present time Svephen- 
son is chairman of the board of 
Deita Electric Company at Marion 
Ind., large manufacturers of elec- 
trical specialties and suppliers of 
electrical automobile equipment. He 
is likewise chairman of the board 


registrations 


from ten leading cities show in- 


creases in Willys sales ranging from 


25% to more than 600% compared 


with February of last year. Impres- 


sive gains were also registered 


many smaller points. 


bandwagon ! 


Get on the 


Write or wire for franchise particulars 


Willy e-Overland, lax 


, Toledo, O. Willye-Overisnd, Lid 


. Teronto, Cae. 


WILLYS 


A BIG SIX priced he a tour 
4 POWERFUL EIGHT ... 
A BRILLIANT KNIGBT ... 
2 NEW WILLYS TRUCHS 


| 
of the Grant 


line at the Grand ‘Rapids factory of De Vaux-Hall 
vice-president in charge engineering; George 


H. T. Kuhlman, factory 
the Milwaukee distributor 


Trust and Savings 
Company, one of Marion's largest 
banks. Mr. Stephenson was one 
of the organizers of the Marion 
Insulated Wire and Rubber Com- 
pany, which recently was taken 
over by the Anaconda Wire and 
Cable Company, and is now one 
of that company’s important units. 
He was also an active executive of 
the Kinnear Stores Company, a 
large chain of department stores 
which were recently acquired by the 
National Bellas Hess Company. 
Mr. Bohannon considers the ac- 
quisition of Mr. Stephenson an im- 
portant and significant addition to 


| une 
said 
“IT believe the 


J. W. STEPHENSON 


Peerless board of directors, he 
election of Mr. 
Stephenson to the board of direc- 
tors of the Peerless Motor Car 
Corporation is of much significance 
to those interested in Peerless. He 
has had years of active experience 
in the automotive industry. Mi 
Stephenson will be a valuable ad- 
dition to the Peerless organiza- 
tion.” 

Bohannon added ihat Peerless 
was now well into their thirty-first 
consecutive year of building auto- 
mobiles The company, he stated 
has approximately 60 per cent. of 
its working capital in cash. Dur- 
ing the year of 1930, Peerless added 
more than a million dollars to 
jis working capital. In addition, 
the company has built entirely new 
manulacturing facilities, and has 
one of the most modern plants 
in the automobile industry 

It is rumored that Peerless will 
announce shortly some important 
innovations which will be inecor- 
porated in the present series of 
the three straight eight motor cars. 


REDUCES PLANT 
Elizabeth, N. J., 


HOURS 

April 6.—J. Ray- 
mond Carrington, general manager 
of the Bayway Refinery of the 
Standard Oi] Company of New Jer- 
sey, Said here that the company 


would begin operating on a forty- | 
four instead of a forty-eight hour | 


week for the time being. 
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PARKS from [JETROIT 


Knute Rockne, Automobile 
Salesman 


Kk * 


Rockne a Friend 


k k 


And Just Rockne 


‘| Chris Sinsabaugh—Detroit Editor 


N my opinion, it is doubtful if any American since Theo- 
dore Roosevelt has so impressed his personality on his 
|fellow countrymen as did Knute Rockne. We Studebaker’ 

i'men feel that we were particularly privileged to know him 
well, America has lost one of its outstanding figures—we 
have lost a loyal friend.”’ 

That’s the tribute paid the memory of the famous foot- 
ball coach, whose connection with Studebaker was close and 
intimate for the last three years of his life. And the man 
who uttered these impressive words was Paul Hoffman, 
vice-president of the Studebaker Corporation, who was 
Rockne’s companion on sales promotion trips, during the 
winter months, which took in all sections of the country. 

From Paul Hoffman this column conductor gathered 
facts about Rockne’s connection with Studebaker, which 
showed the company’s respect for the business sagacity the 
late Notre Dame football coach, whose versatility in other 
lines had been so well demonstrated in the case of the auto- 
mobile business. 


7 
OR the past three years it had veen Rockne’s assignment 
with Studebaker to inspire and enthuse our selling 
forces. Every Studebaker man will testify that he handled 
this assignment superbly,”” Vice-President Hoffman told me 
over the Detroit-South Bend phone. 

“Recently we had considerably enlarged the sccpe of his 
activities, putting him in charge of our sales promotion and 
sales training. We took this action because of the remark- 

‘able understanding he had shown of sales problems, and 
because of the practical suggestions he made from time 
to time. 
“He also had shown an amazing capacity for judging 
‘men. I often asked his opinion of some man whom I knew 
| well, whom he was meeting for the first time. Invaribly his 
size-up Was correct. 

“Rockne genuinely liked people. As a consequence more 
|of his observations were favorable, but once in a while he 
would sum up his judgment of some individual with the terse 

statement that ‘he was a peanut.’ He had no use for any 


one small, either in mind or spirit. 
* * 


66 S might be expected, Rockne was a keen judge of sales 

| A strategy: he intuitively recommended the move which 
| those of us long engaged in selling knew by experience to be 
'correct. All in all, it is safe to say that if Rockne had 
‘employed his talents solely in the sales field he would have 
made just as spectacular success there as he did on the 
gridiron. 

“It was, perhaps, in the field of friendship that Rockne 
won his greatest triumphs. Hundreds of men had as much 
love and affection for him as they would have for a brother. 

“His good nature was proverbial, I recall one example 
of this. It occurred at Canton, O. We had been holding a 
meeting in Cleveland and had to leave after the meeting and 
drive to Canton in order to make our connection for Wash- 
ington. We arrived in Canton about a half hour ahead of 
train time, and as a consequence Rockne suggested a midnight 
supper. As I told him, quite often, his one drawback as an 
employee of the corporation was his insistence on four 
meals a day whenever he had to wor k beyond midnight. 


* 
66 E went into a little rest: surant: he had ordered his 

W meal when some one recognized him. It was not Jong 
before the table was surrounded by waitresses, young women 
and others, who were eager to shake hands with him, or 
secure his autograph. He was kept so busy doing both that 
his meal went untouched, but he beamed right through what 
seemed to the rest of us to be a most annoying experi¢ nce. 
But this experience was not unusual. I have seen him time 
and again facing the same thing, but he always came through 
buoyantly and with remarkable good cheer 

. “A most striking instance of the regard in which he 
was held by the younger generation took place at Mineral 
Springs, Tex. We were flying from Dallas to E] Paso, stop- 
ping just 10 minutes at this station for fuel. News of his 
coming had reached the town early, and when we arrived 
hundreds of school children and townspeople were at the air- 
port, eagerly waiting for an anecdote or story. The wind 
was blowing at the usual Texas pace, but he graciously bel- 
lowed forth a greeting and told them an anecdote or two and 
sent them on their way happy.” 


* * 
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Evansville, Ind., Ford Deal- 
er Also Found His Sys- 


tem Economical in Cost 


And Time 
S6RINGING 


tional 


bells,” a tradi- 


the 
even in this day of high 
pressure salesmanship, be turned to 
good the automobile 
dealer systematic and 
comprehensive of contacting 
with prespects. 

The pl 
T Wheaton 
Maxwell Company, 
ansville, Ind., has 
profitable from the point of new 
contacts and sales, but has also 
proved an economy in cost and time 
over some other methods commonly 
used 


“My 


door 


practice of can- 


vasser, May, 
account by 
through a 
plan 
evolved by William 
manager, A. L 
Ford dealer, Ev- 
not only been 


ari LS 


sales 


objective that each sales- 
man shold have enough to do at 
quiet hours of the day and in the 
evenings to keep his interest alert,” 
said Mr. Wheaton 
Under a former 
had been employed to canvass the 
city and secure names of possible 
prospects Salesmen who followed 
up such calls too often became dis- 
couraged from poor results. 
Under the Wheaton plan the city 
is caretully surveyed from the di- 
rectory. Cards prepared in the 
office bear the names of residents 
of homes which the salesman is as- 
Signed lo visit. 
Every morning 


Is 


system women 


each salesman | 
Starts out with thirty cards, the | 
average number of contacts he is 
expected to make for that day. Ac- | 
companying the cards are as many | 
pieces oi attractive literature in | 
colors, with stress on the economy | 
of owning and operating a Ford car. | 

A glance at a card and the visit- 
ing salesman is at once at his ease. | 
Knaowing the name of the person he 
is addressing is usually a key to 
conversation. People generally re- 
spond to inquiry when politely ad- 
dressed by name. To date the Max- | 
well sales staff has covered about 
two-thirds of the area of Evansville. | 

Results? Farly spring season | 
finds the Ford salesmen 15 per cent 
ahead of the corresponding period | 
of any pret year, Wheaton re- 
ports 

A “definite place to go” in 
ing sales contacts has further 
nered an increase of some 40 
cent. in good prospects. 

The attractive piece of aeiiaiaian | 
is made to work. As the salesman | 
leaves aiter his first interview he 
presents the colored folder and its 
pithy message. A second call of in- | 
quiry as to whether the prospect | 
has read the folder frequently re- | 
sulis in favorable reply. 


LOUS 





mak- 
gar- | 
per | 


NAMES SERVICE MANAGER 

Buffalo, N. Y¥., April 6.—William | 
J. Frisch has been appointed serv- 
ice manager of the firm of Louis 
Engel, Jr.. Inc., Ford dealership, 
with headquarters at 1172 Main St 
Previously, for four years, he was 
service manager of the Engel Motor | 
Company. Lincoln distributor, and 
has been connected with the Engel 
organizations in Buffalo for the past 
fourteen years 


| 


ASSEMBLY APPROVES N. J. 
MOTOR VEHICLE CODE | 


Trenton, N. J., April 6.—Assem- | 
blyman Grimm's measure to permit | 
motor vehicie inspectors to demand | 
registration certificates from driv- | 
ers, fix penalties for violation of | 
conditional driving licenses and em- | 
power the commissioner to make | 
changes in lighting regulations has | 
been approved by the Assembly 


IN LARGER QUARTERS 
Tacoma, Wash., April 6.—Com- 
mercial Motors, Inc., Tacoma Oak- 
land-Pontiac dealer, has moved into} 
larger quarters at South 34th and 
G Streets. The new building is ar- 
ranged so as to provide larger dis- 
play facilities for the sales depart- 
ment and increased space for the 
parts and repair departments, ac- 
cording to W. C. Johnston, manager 
of the concern, 


CLASSIF IED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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BUICK SALES IN BUFFALO 
ZONE IN LAST TEN DAYS 
OF MARCH EXCEED 1930 


April 6.—New cal 

ies by Buick dealers in the 
zone for the last ten-day period in 
March showed a 126 cent. in- 
crease over the previous period end- 
ed March 20 and a 50 per cent. in- 


deliv- 
Butfalo 


Buffalo, 


pel 


crease over the corresponding period 


ended March 31, 1930 


OLDS SALES MANAGER 

VISITS IN LOS ANGELES 
Angeles, April 6.—J. T. Col- 
lins, general sales manager of the 
Olds Motor Works, Lansing, Mich., 
recently visited in Los Angeles with 
E. F. Glenny, regional sales man- 
ager 


Los 


Cc. C. DAWLEY APPOINTED 
Lincoln, Neb., April 6-—C. C. 
Dawley has been appointed sales 
manager of the Lincoln Motor Com- 
pany, Oldsmobile distributor for this 


territory 


Chevrolet New Car Sales 
Top 1930 in New England 


TEW YORK, April 6.—Registra- 
tions of new Chevrolet passen- 
ger cars in the East in-the first two 
months of this year were greater 


than in the corresponding period of | 


last year, according to returns now 
available from the six states in this 
section of the country. 

Retail sales of new Chevrolets, 
indicated by these actual registra- 
tions in the two months, amounted 
to 16,466, as against 15,844 in the 
similar 1930 period, an increase of 
nearly 4 per cent. 

The increase in the aggregate was 
accounted for by good gains in New 
Jersey and New York in the two- 
month period, the other states reg- 
istering declines from a year ago 
The other states included Pennsyl- 
vania, Maryland, West Virginia and 
Delaware 


New Jersey registrations of Chev- 


ee 
Chick? 


“ive used On 


al// AUBURN 
models 


IY wer 


as | 


two months amounted 
to 3,720, as against 2.786 a year ago, 
while in New York the total this 
year for the two months was 6,170 
as against 5,756 a year ago 

Here are the two months’ totals 
for each state, compared with the 
corresponding period of 1930 


1931 


rolets in the 


1930 

195 215 
Maryland 1,376 508 
New Jersey 3,720 2,786 
New York 6.170 5,756 
Pennsylvania 4,364 4,730 
West Virginia 641 849 


Delaware 


Totals 16,466 15,844 
Aggregate of new Chevrolet 
passenger cars in these six states in 
February amounted to 8.487, as 
against 9,663 in the corresponding 
month of last year, a decline of 12 


sales 


Auburn model 


sedan 


LONG PRODUCTS 


AUTOMOTIVE 
CLUTCHES and 
RADIATORS 


| per 
| aaa two months was due 


Turning Door-Bel | Ringing to Profitable Basis 


increase for the 
to a sub- 
stantial gain set up in January 
February sales compared with 
7,979 in January, a seasonal increase 
of 6.3 per cent 
Substantial increases 
February over January 
New Jersey As a 
of fact, there probably was a gain 
in that that did not show in the 
registrations fig January totals 
in that state include sales made in 
the last two weeks of December. 
Thus it is possible to determine just 
what relation February sales hold to 
that of the preceding month 
Here are the comparative 
tration totals for February, 
and 1930, and January of this 
Feb Feb., 
1931 1030 
103 120 
722 855 
2,454 1,703 
3.391 3,584 
2,479, 2,977 
338 424 


cent. The net 


were set up 
in each 
matter 


in 
state but 


ures 


regis- 
1931 
year: 
Jan., 
1931 
92 
654 
2,266 
2,779 
1,885 
303 


Delaware 
Maryland 
New Jersey 
New York 
Pennsylvania 
West Virginia 
8,487 7,979 


Totals 9,663 


LONG MANUFACTURING COMPANY 


Divition of Borg-Warner Corporation 


DETROIT, MICHIGAN 





al 


AUTOMOTIVE DAILY NEWS, TUESDAY, APRIL 7, 1931 





MARCH PRODUCTION | 
Automotive Baily New WS REPORTS CHEERFUL. 


*» By and For the Entire ince Industry” 


vohshed Every Day Except Sunday and Monday b 
aU LOMOTIVE DAILY NEWS PUBLISHING CORPORATION, 
350 Hudson 8t., New York, N. Y. 
H. A. Tarantous, Vice-President. Alexander Johnston, Secretary. 


Entered as second-class matter August 27, :925, at the post office at 
New York, N. Y., under the Act of March 3, 1879. 
New York, N. Y. Telephone CA nal 6-1000 


O. J. Elder, President. 


350 Hudson St., 


Distribution—Net paid Average over 10,000 daily guaranteed. | 
Member A. B. C, 


1931 


TUESDAY, APRIL 7, 
ADVERTISING AND BUSINESS HEADQUARTERS 


Barry A. Tarantous, Business Manager J. Edward Schipper, Eastern Manager. 
George M. Slocum, Manager Detroit Bureau, 427-8 Fisher Building, Detroit, Mich., | 
hone _ ire 3500; Willard R. Cotton, Western Manager, 333 North Michigan Ave., 
hicago, Til., phone Centrai 5936; Metz B. Hayes, New England Manager, Little Build- 
ing, Boston, Mass.; Blanchard, Nichois & Coleman, American National Bank Building 
San Francisco, Cal.: Lincoln Building. Los Angeles, Cal.; 1037 Henry Building, Seattle 
Wash. Address ALL and business 30 St., 


New York City. 


advertising correspondence to Hudson 


EDITORIAL DEPARTMENT 


350 Hudson St., New York, N. ¥. Telephone CA nal 6-1000. 
Alexander Johnston, Editor. William C. Callahan, News Editor. 
a Bureau—Chris Sinsabaugh. Editor, 427-8 Fisher Building, Detroit, Mich., phone 

oe 3500 Contributing Editor, JohngC. Wetraore. A. Benson Carleton, Technical | 


CIRCULATION DEPARTMENT—C. H. Wilson, Manager | 
Telephone TR afalgar 7-4500 

two years, $20.00, for United States and Canada 

two years, $26.00. Single copies, 5 cents. 


a ii custiine to 

1926 Broadway, New York, N. ¥. 
Subscription Rates—One year, 612.00; 

To Foreign Countries—One year, $15.00; 


Credit Justifies Itself 


N spite of all the unpleasant things that it has done to 
many of us, the great depression has brought one positive 
blessing. It has demonstrated the soundness of consumer 
credit. It has proved that the American idea of buying from 
income is a sound economic policy, instead of a pyramiding | 
of debt to eventual national disaster, as so many economists 
have claimed. - 

Alfred P. Sloan, president of Genera] Motors, in 
menting on this situation recently remarked: “The experience 
of 1930 demonstrates beyond any question. of doubt the abil-| 
ity of the average individual to meet the obligations incurred. 
While losses have been somewhat increased percentage-wise, 
while repossessions have likewise increased and while special 
efforts have been made to assist individuals to carry through 
the completion contracts in one form or another, yet after all} 
the fact is demonstrated and in an outstanding manner, that | 


| 


com. |. 


looking at the proposition from a broad standpoint, a sound 


foundation of credit exists. There should no longer arise any 
uncertainty in the minds of even the most skeptical who will 
examine the facts that granted sound policies and effective 
management consumer credit has comp'etely justified itself. 

We remember vividly in 1929, a well-known sapneenie! 
commentator bringing into the office of Automotive Daily | 
News a graph of credit sales in the automotive field, in the 
form of an inverted pyramid. The economist pointed out the | 
deadly situation and remarked: “When we get a major 
depression in this country, this whole pyramid will collapse 
as if an earthquake were under it and the Lord help us when 
the time comes.” 

No one will deny that we have had the major depression | 
and consumer credit that was supposed to be an inverted 
pyramid, has proved to be a solid phase of our commercial 
structure. We can credit one certain and solid benefit to) 
the depression of 1929 and 1930. 


Medical Examination for 
Drivers 


T the present time there is considerable agitation, prin-| 

cipally on the part of doctors, for a_ medical! 

examination as a preliminary to the securing of a driver's! 
license by car owners. 

That we have far too many accidents in 
vehicles are involved, no sane person will deny. Not 1 per 
cent. of these accidents, however, are caused by physical 
defects, which any medical examination could detect. Prac- 
tically every accident is due to some psychological failing, 
which no doctor could hope to reach in the formality of an 
examination on a wholesale basis. Because of the number 
which must be examined, even our driving tests for fitness to 
operate are little more than formalities. The state examiners 
can tell quite as well as most doctors whether the applicant | 
has a full complement of arms, legs, eyes and ears, and beyond | 
that superficial survey a wholesale medical examination could 
searcely go. In truth, it would seem that the doctors are 
interested in extracting a modest fee for examining all appli- 
cants for driving licenses. In the meantime, this formality 
would add another link in the chain of annoyances that are 
necessary before a driver can get his license to operate. 

This subject came up for discussion before representa- 
tives of the medical societies of New York, New Jersey and 
Pennsylvania recently. Dr. Ross V. Patterson of Philadel- 
phia suggested that the reason we have more accidents in 
this country is that we have 120,000,000 people and 26,000.- 
000 motor vehicles. Further, in referring to the careless- 

ness of pedestrians, Dr. Patterson wondered if all pedestrians | 
should not be required to take a medical examination to 
determine their fitness to be on the streets. Not a bad 


thought at that. 


which motor 


| 
| 


| quarter 


| pared with 1908 in February. 


| its-oiggest month since last Septem- 


| cern nicely, 
| recorded. If this pace is held, Mr. 


‘the past 
| the De Soto driveaway, 


| peared 


| nual 


tion. 


(Contioned from ‘Page 1) 


/came through with 7,024, compared | 


with 6,100 in February. The first 
of last year showed 7,676. 

Other reports from the local sec- 
tor, give Hupmobile 2,361, as com- 
Gra- 
ham had 2,061, while Hudson was 
up 38 per cent. over February. The 
Chrysler Corporation units put out 
26,072 units, the largest month it 
has had since last June. 

From other sections of the indus- 
try we hear that Studebaker had 


ber with 7,011, an increase of 11 
per cent. over March, 1930, and an 
increase of 64 per cent. over this 
February's 4,259. 

Willys-Overland was 19.6 per cent. | 
over February, and Reo reports 1,201 
shipments, as compared with the 


| preceding month's 806. © 


Over in Auburn there is jubilance 
galore, occasioned by the March re- 
port, which announces that the| 
5.649 Auburns and Cords shipped 
constitute an all-time record for any 
month. When you compare this! 


| 5,649 with the 2,499 of March, 1930, 


you can appreciate the pace | 
Cord outfit is going at right now. 
The first quarter treated this con- 
11,718 shipments being | 


Cord expects that this weck his con- | 
cern will have shippend more cars 
so far this year than it did in the 
entire year of 1930. 

Other interesting developments of 
week in Detroit included 
which was 
featured by a banquet at which ap- 
the new president, Byran 
Foy, a sort of inaugural for the re- 
cently elected chief. 

Also of interest was the state- 
ment of Mrs. Henry Ford at the 
Women’s Colony Club that her illus- 
trious husband plans to have the 
Ford Motor Company take the an- 
inventory in summer instead 


}of winter, and providing employment 


on his farm for those workmen who | 
otherwise would be idle while the 
car plants were shut down. 
CONTINENTAL MOTORS 
SHIPMENTS INCREASING 


Detroit, April 6—‘Schedules re- 
cently received from customers for 


early deliveries show a healthy in- | 


crease,” states W. R. Angell, presi- | 
dent 
“Shipments from our plants 
,in April will include engines for two 
well-known manufacturers, who 
have recently announced new cars. 
A distinct trend toward the use of 
the facilities offered by manufac- 
turers of specialized units is ob- 
served in this new business. The 


| outlook for business during the bal- 


ance of the year, as reflected by 


the manufacturing programs of the | 
| corporation’s customers, 


is distinct- 
ly encouraging. 


| COMING EVENTS| 


APRIL 


11-13—Seattle, Wash. Washington Moto 
Freight Association convention 
11-19—Detroit, Mich, Aeronautical Cham- 
ber of Commerce convention 
17—Milan, Italy International] 
mobile Salon 
20-23-—Birmingham, Ala. 
of Mechanical] Engineers, 
I—Atlantie City, N. J. 
States Chamber of Commerce, 
vention 


16- Auto- 
American Society 
meeting. 

United 
con- 


28-May 


MAY 


4- 9—Charlotte SN C. Good Roads 
vention 
4- §9—Washington, D. C. Internationa! 
Chamber of Commerce, convention 
i- &—Milwaukee, Wis. Production mecting 
Society Automotive Engineers 
ug. 9—Berlin, Germany internationa) 
Garage Exposition 
13-14—Tulsa, Okla. American 
Institute, first mid-year 
Mayo Hotel 
15-16—Detroit, Mich. 
tive Engineers, 
tical meeting, 
27-29—New York City. 
trade Council 
JUNE 
%-12—Chicago, Ill. Radio Manufacturers 
Annual Show 
15-18—Madison, Wis. 
Mechanical Engineers, 
Power meeting 
14-19—White Sulpbur Springs, 
nua) summer meeting, 
Automotive Engineers 
22-26-—Chicago. Hl. American Society fo 
Testing Materials. 
SEPTEMBER 
2—Atlantic City, 
meeting, American 
Association. 
NOVEMBER 
10-12—Chicago. I. Annual meeting, Amer- 
ican Petroleum Institute, Hote) 
Btevens. 


9-A 


Petroleum 
meeting, 


Society of Automo- 
nineteenth aeronau- 
Book-Cadillac. 


Nationa] Foreign 


Oil and Gas 


W. Va. 
Society 


An- 
ot 


N. J. Annuai 


26-Oct. 
Electric Railway 


‘of lead carbonate or sulphate. 
| was judged that these words mean the product to be wholly 


Continental Motors Corpora- | 


| can 


Con- | 


American Society ot | 


annual mecting | drivers today 





Contemporary Comment 


READING of the periodic reports of the Federal Trade 

Commission in Washington brings to light a number 
of abuses which exist in the metal and plating industries 
today, of which we have heard again and again. Misnaming 
and misrepresentation of products are among the most com- 
mon malpractices. For example, one case stipulates a metallic 
powder which is described as “pure” aluminum without using 
the word “compound” or a like word in type equally conspicu- 
ous, to indicate that the article does not consist entirely of 
aluminum. In other words, the label is so designed as to give 
the casual reader the impression that the contents are pure 


'aluminum rather than a mixture which contains aluminum. 


Although this might be construed, from a strictly legal 
standpoint, as obeying the letter of the law, it is nevertheless 
clearly unfair from an ethical standpoint. 

“\ more flagrant example is that of a fluid designated as 
“plating compound” (we are purposely leaving out the 
name), when (according to the Trade Commission) it is 
really only a silver polish. The name given to this prepara- 
tion is, moreover, decidely false, giving the buyer the impres- 
sion that it can be used for chormium plating without the 
aid of any other materials or equipment. 

In bronze powders it is considered unfair to use the 
word “bronze” without the word “compound” or a like word 
conspicuously enough to make it clear to the purchaser that 
|the powder is not pure bronze. A common practice is also 
to claim to be a manufacturer of such materials when neither 


a 


‘owning nor operating factories. 


Still another infraction pointed out was the use of the 
name “white lead’’ when the product contained about 80 per 
cent. of ingredients other than lead compounds; also the use 
of the name “zinc-lead’’ when the total of zinc and lead sul- 
phate in the preparation did not exceed approximately 20 per 
cent. The words “white lead” or words of similar import 
cannot be used if the material contains Jess than 50 per cent. 
In the case of “‘zinc-lead” it 


composed of zinc in combination with lead compounds. 

There are undoubtedly more cases and many varieties 
of fraud. Perhaps only a small proportion come to the_atten- 
tion of the Federal Trade Commission. It is a pity that 
perpetrators of these wrongs cannot be made to realize that 
they are cutting their own throats, ruining the industry upon 
which they depend and definitely shortening the lives of 


‘their own businesses by such practices.—Brass World Plat- 
| ing, 


Polishing, Finishing. 


HE story is told that Harpo Mars ‘annot read a note of 


harp’ music and upon one occasion When he attempted 
to take a harp lesson spent most of the time demonstrating 


'to his would-be tutor how he was able to produce results by 


such unorthodox methods. Ifis said that Irving Berlin never 
had a piano lesson, nor can he, with any degree of facility, 
read music, yet he writes the nation’s sentimental] song hits. 
Norman Bel Geddes never was tutored in architecture, yet 
his creations in building and other designs generally are 
accepted as among the most brilliant and advanced of the day. 
Old Bob Fitzsimmons was not a flashy fighter. No one 
saw the blow that knocked out his opponents—they just 


ever 
Bob said the secret was: “I hit from where 


crumpled up. 
my hand is.” 

He who is inclined to blame for his shortcomings the fact 
that he “never went to college,” never “took lessons” and 
never received this or that training, should find ground for 
' serious thought in the success achieved by these “uneducated” 
men. Marx was an acrobat, Berlin a waiter in a restaurant, 
'and Geddes tried out a number of occupations before his 
talents became manifest. Education, training, steady jobs, 
sufficient income—these men never had such advantages. 
But they did have one advantage, and one which every one 
can put to good use—they took advantage of what advantages 


| they had. 


It all goes back to the philosophy of a modern wise man 
—“Don’t worry about what you haven’t got; do the best you 
with what you have.’—The Vacuum Oil News. 

*. . * 

HE other morning I had both a pleasant and unpleasant 
experience on a trip down town,” said a Detroit busi- 
ness man. “The unpleasant part was hitting an icy spot on 
the road and landing with the front wheels of my car in the 
ditch and the rear wheels on a slippery pavement. The pleas- 
ant part of the experience was that d had scarcely landed in 
this predicament when a truck halted nearby, the driver 
alighted, gave me a hand—and I was out in a jiffy. That 
made me feel so good that a few minutes later I helped an- 
other motorist, who was in a similar predicament. Clearly, 
courtesy is infectious—and what a fine thing it would be if 
there were more of it.” 

This instance effectively illustrates the point we have 
so often brought out in the pages of Traffic News, that truck 
are of a new school—a school that teaches 
That’s why the public 


66 


courtesy and helpfulness to others. 


| has come to look with a more charitable eye on drivers of 


commercial vehicles, all of which works to the definite bene- 
fit of the drivers themselves, the company they represent and 
all who use motor trucks.—Traffie News. 
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Increasing the Mover’s Profits With Tru Trucks 


¢ 


DRIVER TRAINING AND CONTROL | 
OF REPAIR COSTS ARE 
IMPORTANT 


Automotive Daily News herewith presents the third in a series of 
nation-wide surveys of the truck-operating field conducted by the General | 
Motors Truck Company, Pontiac, Mich. This article, the same as the two! 
previous articles, is appearing serially, The report covers a survey of the 
furniture-moving field, and complete text of this report in pamphlet style 
is available at all General Motors Truck Company dealers and distributor- 
ships. 

F saps’ without exception, the moving and storage | 

executives interviewed during the survey stressed the | 
importance of getting and keeping good drivers. Indeed, 
the driver is considered so important a factor in profits that 
most movers prefer to keep good drivers the year around, 
even during dull periods when there may be a surplus | of 


drivers on the payroll. eae 

The desire for good drivers is easy 
te understand. Drivers hav> an 
important fourfold bearing on the 
mover’s profits: 

Good drivers help to prevent idle 
time. 

Good drivers help to control costly | 
repair Josses. 

Good drivers help to build future 


| out as a helper for a few weeks, with ! 
| the idea that he will learn the job 
[by observation. The driver who} 
| serves as instructor must take the 
| time to train the new man in every 
| phase of the job. The check sheet 
on this page lists a number of points 
which should be covered carefully 
during the training period. New 
business. | drivers should be hired prior to rush! 

Good drivers reduce the loss from | seasons and trained before being put 
damaged furniture. on the job. 

However, it is 3. Offer An Incentive to Insure 
mover can build Good Performance—One way to en- 


Time Savings Needed to 
Eliminate One Truck 


The following table shows the minimum amount of time which 
must be saved each day, by each truck in the fleet, to make it possible 
to handle present peak business with one less truck. 

No. of Trucks Time Saving Required Per Truck 
in Fleet 8-Hour Day 10-Hour Day 
120 min. 150 min. 
80 min. 109 min. 
60 min. 75 min. 
43 min. 60 min. 
49 min. 59 min. 
35 min. 43 min. 


seldom that a| 
up a permanent 


| difference between a profit and a Studeb 


| work accomplishment. Consequently. 


of truck operation is automatically | 
reduced in these ways: 

Overtime expense is reduced, be- 
cause trucks will be able to ac- 


Retail New Truck Sales 
ee more work during the | In Illinois Up i in March 


Careless wei resulting in dam- | N&W YORK, April 6.—Retail sales | pared with the corresponding pericd 
of new commercial cars in} of 1930: 
Illinois in March amounted to 1,502, 
as against 1,439 in February, an up- | Autocar 
turn of 4.3 per cent., according to Brockway-Indiana_ 
registration figures now available | Chevrolet 
for that state. This total, com- 
pared with 2,386 in March of last 
year, shows a decline of 37 per cent. 
For the first three months of this | Fargo 
year new commercial car registra-. Federal 
tions in that state were 4,948, as Ford . 
against 6,954 in the first quarter of G. M. C 
1930, a decline of 28 per cent. International 


Three makes of trucks, Mack 
aker and Willys, in March | Paise 
showed heavier registrations than | Relay 
a year ago, while the sales of Essex 
and Paige were at approximately 
the same level. Rugby 

For the first quarter sales of six , Sterling 
makes of trucks, Brockway-Indiana, | Stewart 
| Paige, Rugby, Stewart, Studebaker | Studebaker 
|and Willys, topped the correspond- | Whippet 
ing period of last year, while Auto- White 
car came close. Willys . 

Here are the monthly commercial | Willys-Knight 
car registration figures for Illinois, | Miscellaneous 
as compared with last year: 

1931 


aged goods and customer dissatis- 
faction will be reduced because 
eliminating lost time means that 
more time will be available for the 
actual work of moving. 

Lost time in the repair shop, with 
its accompanying loss in parts, labor 
and impaired service, will be re- 
duced. 

These savings are important. 
They may amount to hundreds of | 
dollars a year and may mean the 


1931 
19 
29 

1,433 
149 
224 

1 
8 


26 


1930 
20 

27 
2,068 
276 
257 

6 

56 

54 

2 608 
157 
636 
57 


719 
435 
Rugby 20 
loss on moving operations. But 
there are two other possible ways in 
which the mover can get even 
greater profits from the time he 
saves: 

1. By handling the usual amount 
of peak business with fewer trucks. 

2. By handling a larger volume 
of business on peak days with his 
present trucks. 
Handling Peaks With Fewer Trucks 

Every hour saved in truck opera- 
tion opens the way to _ increased 


Republic 


43 
14 


103 
69 


358 


Totals 6,954 


PIERCE-ARROW SAL ES 
SHOW SHARP UPTURN 


(Continued from Page 1) 
per cent. over deliveries for the cor- 
responding week in February. 

As a result of this increase in sales 
Feb. | pierce-Arrow distributors are hold- 
1931 | ing the largest bank of unfilled or- 

10| ders they have had on hand at any 

2) ime since April a year ago. The con- 

382) :istently mounting total of both 

36 | -nfilled orders and deliveries shows 

70 healthy situation within the dis- 
iributor-dealer organization and is 

strong indication that the im- 
yrovement of business is by no 
neans temporary. Tangible evidence 
f{ stimulated sales activity also is 
efltected in the fact that distrib- 


-com | i= 
when time is saved by a number ol 
trucks in a mover's fleet, it ma/ 
be possible, with careful scheduling 
of jobs, to eliminate one truck by es 
increasing the work accomplished | Three months 4,948 6.954 
by the remaining trucks in the fleet Following are ihe new registra- 
For example, if the mover is able | jjioens of commercial cars in Hlinois 
to save an average of one hour a jpn March. compared wiih the 
day per truck in a fleet of eight | corresponding month of last year 
trucks, it should be possible to re- and the preceding month: 
tire one truck and handle all jobs Mar. 
on the remeining seven trucks. The 1931 
accompanying chart shows the 3 
minimum amount of time savings 
needed to eliminate one truck in 
movers’ fleets of varying sizes. 
T2ndling peak business with or: 
less truck obviously would mean a 
substantial saving to the mover. Th 
| saving in fixed costs and in the sal- 
ary of the driver alone would | ¥ 


Ford 
amount to several thousand dollars|G. M. C. 
|in a year’s time. But, in 


January 
February 2, 4 | 


2,386 


as 


Mar. 
1930 
5 
9 
723 
17 
71 


Autocar 
Brockwav-iInd. 
Chevrole! 
Diamond ° 
Dodge 

HS32X 


Bilas 


6 
470 
23 
63 \ 
1 
16 9 | 
23 
14° | 





30 min. 38 inin. 
27 min. 34 min. 
24 min. 30 min. 


Saving one hour in a day means saving only six to eight minutes |} 

out of each hour. Even small savings mount rapidly. 
gaia 
staff of good drivers merely by hir- |} courage good performance is to set 
ing men who have had truck driv- | up an eflective bonus plan. A plan 
ing experience, giving them a few | which works successfully for some 
instructions and putting them to} movers consists of offering a month- 


| the fleet at its present size and use 


| ditional 


| during peak periods. 


11 «tors’ car stocks have shown a re- 
sent reduction and are now consid- 
erably lower than they were at this 
time last year. 

While granting full recognition to 
ihe normal spring activity, Pierce- 
Arrow sales executives attribute a 
major portion of their business up- 
rend to fine public acceptance ac- 
‘orded the new free-wheeling mod- 


in the ma-| fnternational 
| jority of cases, the more practical! Mack . 
and more profitable plan is to ice: 


| ° 
Paige 


Reo ... 
Republic 
Rusby 
sterling 
3Ludebaker 
Whinpet 

| White 
| Willys ... 


18 
any excess truck time to handle ad- 1} 
profitable business. Addi 


tional business usually *~ easy to get 


2 


And handling increased business 
| during peaks, nr increasing on 


number of trucks ape2rated, 1: 


is 


work. Even if drivers are carefully 
Supervised, results seldom will be 
satisfactory when this method is 
followed. Drivers must be capable 
of doing the job right, must know 
how to do the job right, and must 
be willing to do the job right, be- 
fore their performance will be satis- 


ly bonus of $10 to $15, with a sched- 
ule of penalties for errors, such as 
avoidable accidents, justifiable com- 
plaints from customers, failure to | 
report needed repairs, abuse 

trucks, damage to loads caused = 
carelessness, violation of safety 
vules and loafing on the job. De- 


ductions range from 50 cenis to $2.50 
for each offense. When properly 
administered,.a plan of this sort will 
pay for itself many times_over by 
stimulating better performance. 
Good drivers mean greater profits | 


factory. Simply hiring experienced 

drivers will not produce drivers of 

this type. Satisfactory drivers who 

produce work and pay a profit can 

best be had by careful application 

Mase: Haves mays: ; irom truck operation. A sound 
. e | i + ie a 

1. Hire the Right Men to Start) program for hiring, training and | 
With—This means hiring men whose | nojding the right men pays genuine | 
references, past experience and dividends. 
general attitude indicate that they | 
will develop into the proper type of | Making Ti ime 
drivers. 

2. Train Drivers to Do the Job Savings Profitable 
Right—The method which some NCE the mover eliminated | 
movers use successfully to train new nie i : 
men is to select one veteran, capabic| 2V0ldable idle . delays | 

from his truck operation, turning 
the time into profits is an | 


dviver and train him to instruct new 
men. This does not mean, however, 
that the new driver merely is sent easy matter. the cost | 
7 . 
Check List for Driver- 
Management 


These are the points which one mover uses to check the efiiciency 
of évery driver before the man is sent out with a truck: 





has 
time and 


savings 
For example, 


Is he well recommended by past employers? 

Is he trained to stack loads and handle goods pr operly and 

carefully? 

Is he properly train: ed in fills ng out all forms and reports? 

Is he able to service his truck to the extent his instriictions 

call for? ae 

is he likely to be courteous to customers? Re 

is he thoroughly familiar with traffic regulations? 

Has he a satisfactory accident record? 

Has he been instructed in methods of driving to protect ‘the 
2 


Does a appear to be honest, reliable, willing, intelligent? | 
Check your present drivers and any new men against this list. See 
to it that every man qualifies on each of the nine points. 


| new 
| and 


highly effective oa to put aman! Witty: s-Kn ight 


Operations onto more profitable | 


basis. 


a 
(To be ce: 


AUBURN ADDS 206 NEW 
DEALERS DURING MARCH; 


ni:nued,) 


els introduced the first of the year. 
Since their introduction, it is 
‘laimed that the new Pierce- Arrows 
have been consistently attracting 
'the interest of the fine car public, 
'and that this interest is rapidly 
crystallizing into actual ale, 


Miscelleneous . 45 


.1,502 1,439 
ihe new commer- 
in Illinois in the 
this year, as com- 


Tovals 

Following are 
tial regittrations 
irst quarter of 


373 ADDED THIS YEAR si tai attest aaiaiaiitiaa 


Auburn, Ind, April 6.—Auburn 
| added 206 new dealers and distribu- 
tors in March, bringing ihe com- 
pany’s distributing organization 
the highest point in its history, 
E. McDarby, vice-president 
| charg: of ales, announced today. 

Since January 1 a total of 
new dealers and distributors 
joined the Auburn organization. 
This represents an increase of 147 
per cent. over new dealers and dis- 
tributors added in the same period 
last yeat. Of the 373 total 43 were 
added in January and 
|} ruary. 


to 


N. 
in 


373 | 
have |} 


124 in Feb-| 


McDarby pointed oul that practi-| 


cally every cne2 of the new dealers 
added were experienced operators. 
and that all were well 
many of them having 
handled other makes 
cars. 


previously 
of popular 


NEW ALLIS-CHALMERS 
BRANCH IN DALLAS, TEX. 
Milwaukee, Wis., April 6. 
Allis-Chalmers Manufacturing Com- 
pany tractor division has opened a 
factory branch at Dallas, Tex.., 
has enlarged its branch at 
Kansas City, Mo. Both branches 
will distribute agricultural tractors 
and implements. 
CLASSIFIED ADVERTISEMENTS 


IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


financed, | 


The | 


QUALITY COMMANDS ATTENTION 


Thera is nothing finer in interior equipment than this Clock Mirror Combination 
by JAEGER. The mirror is 8” x 2!s"—longer than the ordinary mirror with greater 
range of vision. Deep bevel. Finest glass. Beautifully finished. Lists at $17.50. 
JAEGER clocks are regular equipment on Cadillac, La Salle, Minerva, Packard, 


~ 


Hispano-Suiza, Isotta-Fraschini, etc., etc. 
Other Jaeger Models $17.50 to $90.00 


JAEGER WATCH CO., INC., 304 E. 45th St., NEW YORK 
E. L. Vail, Vice-Pres. 
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Improved Tryon Spring 
Shackles embody im. 
portant mew features 
resulting in greater 
inbuilt strength, great- 
er accuracy, increased 
bearing surfaces, im 
proved lubrication, 
easier riding and 
longer life. 


Manufacturers: Write for 
full information and 


quotations. 


Sole Licensee: 


WILLYS-MORROW CO., INC, | 


| Buiek 8-60 


| Chrysler Imp. 8 
| De Soto Six 


|De Vaux 6 — 
| Dodge Six 








MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 


>| Weight— 


Make and Model 


5-P. Sedan 
Wheel Base 


| Auburn 8- -98 
Austin 
Buick 8-50 


| 3916 
$1130 
| Saye 
3795 
} 4255 
| 4340 
~ | 4645 
| 5480 
| 6100 | 
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| 2850 | 
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2100 | *169; 
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| Ford A — 2375 i 
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Fr’klin S 15 Trans.| 4160 | 
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Hupmobile C | 3725 | 
Hupmobile H & U!| ** | 
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Marmon 88 | 4363 | 
| 4800 | 
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Nash Six-60 | 2800 | 
Nash Eight-70 


| Nash Eight-80 
| Nash Eight-90 


Buick 8-80 
Buick 8-90 
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| Oakland V-8 
| Oldsmobile 
| Packard 826-833 


5.00 | 37.8 $5@3400 SSt ; 
65@3350 ; CL 


5.06 | 24.4 
100@3200 *Alum 


; Yes 


| 251.0 | 
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OAKLAND-PONTIAC SALES 


CONVENTION DRAWS 300 | 


| Peerless De L. 


Portland, Ore., “April 6. 
tion to the 250 automobile dealers, 
their banker associates and star 
salesmen, a group of some fifty spe- 
cial guests were in attendance at 
the recent Oakland-Pontiac 
convention in Portland. This 


In addi- | 


Sales | 
spe- | 


cial group included university pro- | 


fessors, college and high school stu- 
dents, 
and ail General Motors managers 
in the Pacific Northwest. 

Those in the schoo] group were 
personal guests of W. A. Blees, 


presidents of luncheon clubs | 
| Studebaker Dict. 8 


vice-president of the Oakland Mo- | 


tor Car Company, 
that professors and students of 
economics particularly would be in- 
terested in seeing how a large in- 
dustrial organization stages a na- 
Mon sale sales campaign 


who believed | 
| Stutz MB 


= Packard 840-845 


| Peerless St. 8 
Peerless Master 8 


“3642 | 
4521 
| 4521 
Peerless Custom 8 ' 4766 } 
Pierce-Arrow 43 | 4304 
Pierce- Arrow 41- -42, 4831 
Plymouth | } 2595 
Pontiac | 2765 
Reo Royale "4650 
Reo Flying Cloud , 4375 
Reo Flying Cloud 3950 
Studebaker Six 2900 | 
3095 
Studebaker Com. 8 | 3525 
Studebak’r Pres. 80 4230 | 
Studebak’r Pres. 90 °4360 

Stutz LA 4320 [ 
Stutz MA ' 4918 | 
' 4863 

| 3131 | 
| 3400 
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"167 
| 112 
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! 
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Willys 6-97-98 D 
Willys 8-80 D 
Willys-Knt. 66-D 


Junking of Cars in 1930 
Sets Record for All Time » 


(Continued from Page 1!) 


representing 87 per cent. of the 
total producticn are 
in the plan, 

Under the plan, as announced by 
Mr. Reeves, the manufacturers 
tablish a reserve fund based gener- 
ally on $5 to $10 for each new car 
which the dealer buys, and to the 
amount of that fund their 
are permitted to scrap old cars. 
amount allowed on such junked cars 
ranges from $25 to $35 

Besides this, dealers scrap many 
more cars for which they receive no 
compensation because the junking 
fund is exhausted 
provides some compensation to the 
dealer for losses which might be in- 


participating | 
| the 
| making more liberal allowances on | 
es- | 


dealers | 
The | 


| one company pays a flat rate of $20 
The plan simply | 
| ered to, the company’s private 


curred in the scrapping of a limited | 


number of the 
takes in 

The Highway Safety Program re- 
sulted from a general recognition by 
the industry that the continued | 
operation of antiquated vehicles | 
constituted not only an unnecessary 


used cars that he 


annoyance but a serious menace to| materially 


the safety of other highway users. 


| witness an even greater 
| vehicles removed from the highways | 
'as other companies 


This problem was complicated by 
the fact that auto dealers, 
pressure of competition, 


under | 
were | 


wornout trade-ins than were jusul- | 
fied, and then were tempted to re- 
sell the vehicles although they had 
outlived their usefulness. 

While most manufacturers allow 
their dealer a certain stipulated 
allowance for a limited number ot 
cars that are demolished in the 
presence of a factory representative, 
or through an authorized junk yard, 
for each complete car that is deliv- 
£al- 
vage plant. 

Tt is anticipated that 1931 will 
number of 
join in the pro- 
gram, 

Besides contributing to the 
| provement of safety conditions 
ithe highways, the plan 
in the conservation 
the nation’s natural resources. 


on | 
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of 
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has been estimated that every ton 
of iron that is salvaged saves more 
than five tons of raw matcrials 
which would be required in produc- 
g 2,000 pounds of pig iron. 

~ his report, Mr. Reeves dis- 
closed that the Institute of Scrap | 
Iron and Steel has undertaken to | 
develop a plan for co-cperating with 
the automobile manufacturers and 
co-operating in the program, pro- | 
viding for official junk yards. 

Automobile manufacturers who 
are. already participating in the | 
standard or similar plans include 
Buick, Chevrolet, Cnryster, De Soto | 


Dodge, Ford, Graham, Hupmobile, | 


Cadillac, Marquette, Nash, Oakland, F 
Oldsmobile, La Salle, Plymouth, Pon- | 
tiac, Studebaker, Stutz, Viking and 


Willys- Overland. 


PERKINS PROMOTED 
BY S. O, OF CALIFORNIA 
Portland, Ore., April 6.—Formal 
announcement has been made of 
the appointment of C. A. Perkins 
as assistant district sales manager 
of the Standard Oil Company of 
California. Mr. Perkins is a former 
Portland man, having become as- 
sociated with the Standard Oil 
Company here in 1921, 
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Used Car Sales in Camden 
Uneven in First Quarter 


[Ce N. J., April 6.—Used car 

business in this city in the first 
| quarter of this year was somewhat 
spotty, with one dealer reporting 2 
100 per cent. gain over the same 
period of Jast year, while others 


MacFulton, Inc., Studebaker dealer, 
that first-quarter sales 
increase over the first 
months of 1930, with stocks 


higher. Used car prices were lower 
in the first quarter as compared 
with the Jast three months of last 
year 

J. L. Tinney, treasurer of the 
Auburn, Company of South Jersey, 
reports a gain of 100 per cent, in 
used car business in the first quarter 
as compared with the 1930 first 
quarter. Used car stocks are lower 
and prices better than in the last 


three 





three months of 1930. 

Used car business was not as good 
in the first three months of this 
year aS compared with the same 
period a year ago, according to W. 


secretary-treasurer of 
Cramer & Myers, Inc., Ford dealer. 
Used car stocks are lower, however, 
and prices on the Model A, he says, 
are too high. “There is a great deal 


R. Cramer, 


lof activity in-the used car market,” 


Mr. Cramer says, “but there is too 
wide a margin between what the 
owner will trade his old car in for 
and the amount the used car buyer 
will pay.” 

The Haddon Motor Company, Ford 
dealer, reports thirty-six used car 
units sold between January 1 and 
March 15, this year, as compared 
with fifty-eight units in the same 
period a year ago. Used car stocks 
are approximately. the same, with 
prices better. 

The Mori-Holland Motor 
pany, Hudson-Essex dealer, reports 
used car sales slightly better this 
year, with used car stocks higher 
and prices about the same 

“New car business is very slow,” 
President Holland says. “Useu car 
sales, however, have been stimu- 
lated by payment of the soldiers’ 
bonus.” 


Com- 
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Own ! Alem 19x6.50 
Own Alem 19x6 50 

| Own | Alem 7 00x19 
| Rub B Al-Z 29x5.50 
Rub B Al-Z 19x6.50 

| Rub B Al-Z 18x7.00 
Tryon Alem 19x5 C0 
Tryon Bijur A 19x5.25 
Tryon Bijur A 18x5 59 
Own Bijur A 19x6'0 

S 54'2 | Inlox Al-Z 28«5 50 
' Tryon Alem 28x5.25 

Bijur 19x6.50 
Biju 19x7.00 
Alem 29x5 50 
Alem 317x600 

| Alem 31x6 "0 
' Alem 316 50 
Al-Z 19x6 50 
' Al-Z 18x70 _ 
Al-Z | 192475 stand'neg. 
| Al-Z 29~5 00 
Own Far 6.50°:18 
Own | — ' 659x138 
Own ! Al-Z 6.5018 
Tryon Alem 19v4 &5 
Tryon | Alem 19x5.25 
Faf | Al-Z 19%6 00 
Faf | Al-Z 19x6 50 
Faf | Al-Z 19x6:0 
| Bijur 19x6 00 
| Bitur 20x6.50 
Pijur 20~7 90 
Alem 19x5.60 
Alem 1975 “0 
Aleimn 12%6 00 


Auburn 8-98 
Austin in 

Buick 8-50 

Buick 8-60 

Buick 8-80 

Buick 8-90 

Cadillac V-8 
Cadillac V-12 


Del-R |*Del-R 
~ Aut-L |*Aut-L 
Del-R | Del-R 
Del-R | Del-R 
Del-R | Del-R 
Del-R | Del-R 
| Morse  Del-R | Del-R 
Morse Del-R | Del-R 
Cadillac V- 16 Morse Del-R | Del-R 
Chevrolet — | Var Del-R ‘Del-R_ 
Chrysler 6 = | Morse’ Del-R ; Del-R 
Chrysler 8 | Morse Del-R , Del-R 
Chrysler Imperial 8 | Morse Del-R |! Del-R 
Cord (Fr. Wh. Dr.) | Link Del-R- *Del-R- 
De Soto Six | Var* Del-R | Del-R 
De Soto Eight | Var Del-R ' Del-R 
De Vaux 6 | Chain Aut-L Aut-L a 
Del-R | Del-R 


S 58% 
587% 

S 58 
58 
60 

S 54 
53% 
545% 





Long 


| Tryon | 
Rub B 
Tryon 

| Tryon 


"Borg 
Borg | 
Borg 
Borg 
Borg 
Own 
~ Own 
Br-L 
Br-L 
Br-L | | 
Long | 
Long | 
Long 
___ Long 
Own 
Borg 
Borg 
Long 


445 isD 
5.41. 7 | Bendix Gem 
Gem | 
Gem 
Gem 
Gem 
Ross 
Ross 
Ross 
Ross 
Gem 
Ross 
Ross 


- 
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—_|_— 
—|— 


Tt 
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= pee | | 
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ow 
a 


ae alee 

Own 3 Continental’s re- 
| War-G 3" 
| War-G 3* 
| War-G 3* 
| War- G3* 


r 


# 


sponsibilty to both 
and 


is undi- 


on 
“a1 & 


wuwads 


manufacturer 


| 
| 


uw 
ce 


| 
| 


NANA DAN ADANRNDN 


| 


consumer 
vided. 


| 


= 


-War-G 3 Spice | Sal % | 445 ; Bendix Ross | 
| War-G 3 Spic Sal % 445 Bendix Ross 
Own 3 ; es: _ 3.69 Bendix Ross 
Own'% | 510 S Ross 
Own % | 5.10 Ross 
Own % | 4.45 Gem 
Own ’ Own % 4.50 Gem 
MM | Own },| 455 M Sag 

| M-SM 3 _Un-P Own™% : 4.54 ' Bendix Sag 
| O-SM3 MM! Own % | 4.66 |M Own 
| O-SM 3 Un-P ' a 4.66 'M _ Own 
4.70 . Bendix Ross 

445 | Bendix Ross 


War- G3- \‘Sal ¥% | 
‘ Sal | 

, Sal y | 445 Bendix Ross 

| 4.45 Bendix — _ Ross 

| 408 Bendix Ross 

| * ' Bendix 

oa HW 
455 | M 
407 | H 
407 |H 
442 'H 

4.72 | Bendix 

4.73 | Bendix 

4.73. Bendix 

4.31 Bendix 

4.31 Bendix 
4.75 | H 
4.75 | H 
475 !H 

460 | Bendix 

440 | Bendix 

418 | Bendix 


Dodge Six Morse _ 

Dodge Eight Morse Del-R | Del-R 

Durant 6-10 | Morse Aut-L |*Aut-L 

Durant 6-12 Morse Aut-L |*Aut-L 

Durant 6-14 Morse Aut-L |*Aut- L 

Essex Su Super Six | Morse ‘Aut-L |*Aut- L 

Fo-d A | Var Own | "Own, 

MF soikim § 15 Trans.| Whit Del-R |*Del-R 

Fianklin S 15 Trans.| Whit Del-R |*Del-R 

Franklin S 15 De L | Whit Del-R |*Del-R 

Graham Std. 6 | Link Del-R |*Del-R 

Graham Spl. 6 Link Del-R |*Del-R 

Graham Spl. 8 Link Del-R aon 

Graham Cust. 8 Link Del-R t |*Del-R 

Hudson Greater 8 | Morse Aut-L |*Aut-L 
Hupmobile Cen 6 | Whit Aut-L |*Aut-L 
Hupmobile Cen 8 {| Morse Aut-L \*Aut-L 
Hupmobile C | Morse Aut-L |*Aut-L 
Hupmobile Hand U | Morse  Aut-L |*Aut-L 01 
La Salle V-8 | Morse Del-R | Del-R Own 
Lincoln |— Aut-L |*Aut- a Long 
Marmon Eight-70 | Diam Del-R |*Del-R —~ Rock 
Marmon 88 Diam Del-R /|*Del-R Rock 
Marmon 16 Chain Del-R Del-R 7 _ Spic | 


Own 
Own 


Nash Six-60 | Cel Aut-L |*Aut-L ‘Borg 
Nash Eight-70 | Diam Aut-L |*Aut-L Borg 


~! 


a @ 


oun Aaw 


Nash Eight-80 Diam *Aut-L |*Aut-L Borg Red Seal engines 


Nash Eight-90 Diam *Aut-L |*Aut- L Borg 
Oakland V-8 Morse Del-R | Del-R Own 
Oldsmobile Whit  Del-R Del-R _—sCwBorg 
Packard 826-833 Morse NE | Dyn — Long 
Packard 840-845 Morse _ __NE { Dyn * Long 
Peerless St. 8 Link Aut-L |*Aut-L Rock 
Peerless Master 8 Link Aut-L |*Aut- L Rock 
Peerless De L. Link Aut-L |*Aut-L Rock 
Peerless Custom 8 /| Link Aut-L *aut- -L Rock 
Pierce-Arrow 43 | Gear Del-R | Del-R Long 
Pierce-Arrow 41-42 | Whit Del-R | Del-R Long 
Plymouth | Var __—iDel-R | Del-R____ Rock 
Pontiac | Morse _Del-R | Del-R_- Own 
Reo Royale | Morse Del-R/| Del-R Long’ 
Reo Flying Cloud | Morse Del-R | Del-R Long 
Reo Flying Cloud | Morse Del-R *Del-R Long 
Studebaker Six | Whit Del-R *Del-R Long 
Studebaker Dict. 8 | Var G Del-R *Del-R Long 
Studebaker Com. 8 | Var G Del-R *Del-R Long 
Studebaker Pres. 80' Var G_ Del-R ! Del-R Long 
Studebaker Pres. 90 | Var G Del-R Del-R Long 
Stutz LA Del-R | Del-R Borg 
Btutz MA Del-R ! Del-R Long 
Stutz MB : ___Del-R | Del-R Long 
Willys 6-97-98 D | Chain Aut-L |*Aut-L Borg 
Willys 8-80 D | Chain Aut-L |*Aut-L Borg 
Willys-Knight 66 D| Chain : Aut-L I*aut- L Rock 


Bendix 


ion 
o 
a 





—designed and 
built entirely by 





Rub B Continenta!— carry 
Rub B 
Rub B 


Rub B 


a reputation and in- 
S 60 
S 60 Faf 
S 61 Faf 
S 53% Tr 

Ss 54 


' Sal 3 
Spic | Own Y, | 
Spic | Own 4 
Own | Own % 
_MM | “Own 1% | 
|} Own3 UnP | Own % { 
Own 3 Un P . Own ! 
Own 3 Un P | Own Vy | 
Own 3* Spic Own % | 
Own 3* Spic Own 4 | 
Own 3* Spic Own '% | 
Own 3* Spic Own 
Own 3* Spic Own Vy 
Detr 4 Un P ' Sal 
Detr 4 MM Tim *% |} 
Detr 4 
3 
3 


Spic 
ic tegrity of 30 years 
Ross | 
War | 
Sag | 
Ross 
Ross 
Ross 
Ross 
Ross 
Ross 
Ross 
Ross 
Gem 
Gem 
Gem 


yon 








Building to man- 
- ufacturer and in- 


dividual require- 
ments, Continental 


% | 


pte necessarily main- 
Own Tryon 
Ross Sf ryren 
Ross ' S 5 Tyron 


tr MM Tim % 
Own : Spice | Own ¥% | 
Own : Spic _ Own % |} 
Own 3 Spic | Own % | 


tains a close work- 


ing contact with all 


rear cratic 


KEY 


TO ABBE-VIATIONS 


burn. 


Compression Ratio 


*Optional on the Au- 


Ignition, 


Generator 


N 


and Starter—Aut-L 
E 


Weight—fAustin standard 2 passenger 
coupe. **Hupmobile model H_ weighs 
3,955 pounds, and model U, 4,225 pounds 
*Reo Royale 125-in, wheel base, weighs 
3,950 pounds. *Studebaker, 4 pass 
sedan. *Willys 6-97 D weighs 2,656 and 
the 98-D weighs 2,706 pounds. 

Wheel Base—*Over al) length of chassis 
instead of wheel base, which manufac- 
turers refuse to give. **Fssex, 
passenger sedan available on 
whee] base 

Engine Make—Con. Continentai; Lyc. Ly 
coming Hall, De Vaux-Hall Motors Corp 

Fan Belt Type—V, V-type; F, flat. 

Thermostat—Bish-Bab, Bishop & Babcock; 
Dole, Dole Valve Co., Chicago, ll.; Pines, 
Pines Winterfront; Var, various makes. 

Valve Arrangement—L, L head; H, hori- 
zontal; O, overhead; K, sleeve valve; 
LV. V-type L head. 

*Air cooled. tThermo syphon water cir- 
_ eaiatien. 


seven- 
119-inch 


BIG GAIN IN CASH 
SALES IS REPORTED 


(Continued from Page 1) 


any pressure whatever. Customers 
just seemed to prefer that form of 
payment. He also reports there 
have been fewer trade-ins on new 
car sales, a decidedly encouraging 
development. 

Gillmor-Moody Company, 290 
Whalley Ave., New Haven, Hupmo- 
bile dealership, has had a pro- 
nounced gain in cash sales lately, 
according to Raymond D, Gillmor. 


Piston Material—*Alum, 
invar struts; Alum, 
cast iron; 8 St, 

Oil Purifier—Pur, Purolator; Wal, 
Han, Handy; AC, AC Spark Plug Com- 
pany; Ste, Stewart- Warner; Ski, Skinner 

Fuel Cleaner- AC, AC Spark Plug Co.; Gas, 
Gaseolator; Ste, Stewart-Warner: Til 
Tillotson, 

Carburetor—Sch, 
Zenith; Mar, 
Stromberg; 
Tillotson 

Air Cleamer—AC, AC 

any; AM, Air Maze; 
nited; Til, Tillotson 

Front End Drive-—Link, 
Texolite; Cel, Celeron; 
Chain; Diam, Diamond 
Morse Chain Company 
makes of chains; Var-G, 
of gears. 


aluminum with 
aluminum alloy; CI, 
semi-steel 

Wall; 


Wheeler Schebler; 
Marvel; Car, Carter; 
DL Detroit Lubricator; 


Zen, 
Str, 
Til, 


Spark Plug Com- 
Han, Handy; Un, 


Link Belt; 
Whit, 


Tex, 
Whitney 
Chain; Morse, 
Var. varions 
various makes 


Time purchases have diminished in 
proportion, he reports. 

Horace Sanford, sales 
for Randolph Cadillac Company, 
1027. Fairfield Ave., Bridgeport, 
formerly the Uppercu Cadillac Cor- 
poration, reports a good volume of 
cash business since January 1, 

A Stamford dealer for a medium- 


priced make has noted a decided in- 
crease in cash turnover since 
March 1. He attributes this devel- 
opment, as others do, to release of 
long tied-up savings bank funds. 
One New Haven dealer in the 
low priced field has sold a number 


manager 


Auto-Lite; Del-R, Delco-Remy 
North East; *Nash-lIndicates 
nition. 

*Bendix starter used. 

Clateh—Borg, Borg & Beck; Br-L 
Lipe; Rock, Rockford Machine; 
Long Clutch Company. 

Transmission—War G., Warner Gear Com- 
pany; Detr, Detroit Gear: Mun, Muncie 
Gear; 
Detreit Synchro-Mesh; O-SM— 
chro-Mesh; M-SM--Muncie, 
Mesh 

*Free Wheeling. 
tFree wheeling on Auburn De Luxe models 
only. 

Universals—Un P, Detroit Universal Prod 
ucts Company; Spic, Spicer Manufactur- 
ing Corporation; MM, Mechanics Uni- 
versal Joint Company. 

Rear Axlte—Co!l, Columbia; Sal, Salisbury 
Tim, Timken ¥Y2-Semi-floating: %- 

% floating; F-Full floating. 

Ratio—Optional on the Auburn. *On Pierce 


twin ig- 


Biown- 
Long. 


WC, Warner Corporation; D-SM 
Own, Syn 
Synchro 


of cars to World War veterans who 
recently received their bonus loan 
checks. 


AUBURN CANADIAN SALES 


Arrow 43, 137 in. W B 
is 4.42. On mode) 41 rear axle rati 
4.42. On mode) 42 ratio is 4.23 

{The axle ratio varies with ocy tyres 
on Franklin models 

Brakes--H, hydr 
steeldraulic Bendix, 

Steering Gear- Gem, Gemmer, Ross, Ress 
Gear and Tool Company; Sar, Saginaw 
Say-B, Saylor-Beal) Manufact e Com 
pany: War, Warner 

Rear Springs —S 
elliptic; Capt, 
semi-transverse 
Willys. 6-98D is 

Spring Shackles 
Comoany; Rub 
lator Company 
Company ERS 
ings Inlox—Iniand Mfg Co 

Chassis Labricator—-Alem. Alemite Ai-Z 
Alemiate Zerk; Bijur, Bijur Lubricating 
Corp.: Bijur ae eet automatic central- 
ized; Far, Farv 


o i 


mechunical, SD 
Bendix Brake Corp 


aulic; M, 


EB) ube 
S-Tr, 


th 


semi-ellipti 
sem)-cantilever 
*Rear spring lenge 
5] in 
Tryon, Willys 
B. Rubber Shoek Insu- 
Paf, Fatnuy Kearmg 
Faton Rubber Bush 


on 


Moriow 


Sa r year, Canadian dealers and 
Pewaree: bought more than twice 
as many Auburn and Cord cars as 


in the same period a year ago, Wiley 


DOUBLE THOSE OF 1930 pointed out. 


Auburn, Ind., April 6.—Shipment 
of Auburn and Cord cars to Canada 
in March was equal to 98 per cent. 
of the total number of automobiles 
delivered by the company in Canada 
in the first three months of 1930, 
R. S. Wiley, export manager, an- 


nounced today. 
For the first three months of the 


| Despite the fact that American 
| cars have been practically excluded 
from several important European 
markets by high tariffs, the com- 
pany’s European sales for the first 
quarter of 1931, Wiley said, have 
kept pace with Jast year and are 
more than 50 per cent. ahead of 
1929. 


clients. 


CONTINENTAL MOTORS 
CORPORATION 


Offices: Detroit, Michigan, U.S. A. 
Factories: Detroit and Muskegon 


Lontinental 
fFugines 











Production - oo Haginecring -- Factory - 


Selection of Materials 
In Machine Design 


Bean Adds Several New 


Items to Equipment Line 


NO. 44 Battery Servicer 
John Bean Manufacturing Company has _ introduced 
several new items of equipment, which include the B & R 
Nos. 44 and 86 battery services, the B & R Model 4-8 super- 
charger, the Model RV 95 combination brake drilling and 
riveting machine with shoe grinder, and the Model 5 brake 
shoe grinder. _ 
The No. 44 battery servicer is a 
} alone is $48.50; super-charger 


complete unit which occupies four 

Square feet of floor space and holds $65; No. 130 cell tester alone $18. 

eleven batteries and has charging} The No. 86 battery servicer 
jcharge eight batteries in 
or sixteen batteries in twenty hours 
Complete with B & R 8-16 charger, 
universal discharge test set, water 


No. 130-A costs $131.50. The servicer 


wil! 


Cc. B. WATERS 
INVENTOR, 
Newark, N. J., 
Waters, 
Welding 
and 


-a. & & FB 
DIES SUDDENLY 
April 6.—Charles B 
president of the Waters Art 
of New York 
member of the Society 
Automotive Engineers, died suddenly 
of attack at his home, 240 
Valley Road, Montclair. Mr. 
hot 


Corporation 


a ol 


a heart 


BEAN No. 5 Brake Shoe Grinder 


was the inventor of a water 


panels tor tour batteries, The stand} jeating system for 
with the Model 4-8 suver-charge! F 
will charge four baiteries in ton 
hours Or eight baiteries in twenty- 
four hours, and the B& Recli t 


automobiles, and 
arc welding machine. Mr. Wators 
from Columbia Uni- 


an 
| was graduated 
versity in 1908. 


Back of USL 


® 18,000 SERVICE STATIONS 
AND DEALERS 


l. Thirty-two 
years’ battery 
building experi- 
ence 


The USL equipped car, bus or 
truck is always within easy 


reach of skillful and courteous 
2. Six great fac- 


recies battery service. This is assured 


3. Standard equip. by a nation-wide network of 
ment leadi ° 2 
one OF EASING 18,000 service stations and 


{. 18,000 service dealers. 


stations and dealers 


5, The USL Ia. 


sured Life Plan 


USL Battery Corporation 
Niagara Falls, New York 
Other USL factories at Oakland, Califoraia; 


Toronto, Canada; Sydney, Ausicalia; 
Manchester, England; Paris, France. 


BATTERIES 


Long Life— Dependable Power 


6. Millions of sat- 


istied users 


» | designed 


alone | 


ten hours 


“Stainweld A” 


be't'o, hydrometer, charging 
and tool drawer, 
Stand alone is $58.50. 

The RV 95 combination 


drilling and riveting machine 


| 


brake 
with 


Combination Brake Drilling and 
Riveting Machine 


rivet tray is 
or odd cycle 


| shoe grinder tools and 
priced at $95; for d. c. 
motors $7.50 extra. 

The Model 5 brake shoe grinder is 
to make easy adjustments 
of the grinding wheel to the radius 
of the shoe. ‘The price is $35; with 
| d. c. or odd cycle motor, $7.50 extra; 
| with double ended motor and wire 
bufier, $38. 


leads 
the nrice is $188.50. 


By W. 
Professor Mechanical Engineering 

The following is an address deliv- | 
ered before the recent meeting of 
the Steel Founders’ Society, which 
was held at Columbus, O.: 

Machines are built up of such a 
variety of materials that we may 
well wonder by what steps of rea- 
soning the machine designer is led 
to select this or that material for a 
given purpose. 

For those who think that ma- 
chines consist only of cast iron, 
steel and bronze, an enumeration of 
more common materials of construc- 
tion may be appropriate. 

Here they are: 

Iron and Steel: Cast iron chilled 
or gray, alloyed cast iron, cupola 
iron, air furnace iron, cast steel, me- 
dium carbon, alloyed cast steel 
(melted in converter, open hearth | 
furnace, or electric furnace). An- | 
nealed and heat treated. Stainless 
steel, nickel alloys. 

Wrought iron, 
thetic. 

Steel forgings, plain carbon or al- 
loyed with various contents of car- 
bon and metallic alloys, annealed 
and heat treated. Stainless steel, 
nickel alloys. 

Heat and corrosion resistant 
loys largely of nickel chromium. 

Case hardened and nitrided steels. 

Rolled steel sections, riveted or 
welded. 


puddled or syn- 


al- 


T 


RINKS 
Carnegie Institute of Technology 


Copper, brass, bronze, copper-lead 
alloys, rolled or cast. 

Aluminum and its alloys, includ- 
ing magnesium, rolled or cast. 

Lead and its alloys. 

Copper-tin-antimony alloys. 

Zine alloys (for die casting.) 

Wood, bakelite, rawhide, fiber and 
similar products. 

Asbestos, fabrics. 

Glass, porcelain, 
cork, rubber. 

Concrete. 

It may appear extremely diffi- 
cult to make the right selection 
from this maze of materials, but, 
fortunately, there exists one .gen- 
eral, infallible rule. This rule is the 
following: “We choose the cheapest 
material that will successfully serve.” 
The only ambiguous or difficult 
term in that statement lies in the 
two words “successfully serve.” 
They mean that the material, if 
used in the correct proportions, will 
insure the owner of the machine 


leather, carbon, 


jagainst frequent breakdowns, inter- 


ruptions of service, or danger. 

For everyday use this general rule 
is somewhat like a 1,000-dollar bill. 
It must be changed to common cur- 
rency before it can be used. Let us 
break it up into small currency 

Very often the machine designer 


(Continued on page 9) 


Announces Improved Electrode 


| for Welding Stainless Steel 


Waters | 


FIG 


ARC-WELDED TEST SPECIMENS produced under different conditions 


electrode 
Stainless 


for 
steel 


A 
the 


improved 
of 


hew, 


are welding 


‘content of the stainless 


has been recently developed by the | 


Laboratories and 
by 
Cleve- 


Research 
in manutfaeture 
Electric Company, 
land, O., world’s largest 
of are welding equipment. The 
electrode will be known to the trade 
as the new, improved ‘Stain- 
weld A.” 
It is an 
with usuel 
rent reversed. 
electrode coni 


Lincoln 
is now 
Lincoln 


used 
cur- 
this 
often 


electrode 
of welding 
The coatings of 
1ins no carbon, 
used a an arc stabilizer. This 
eliminates all possibility of the 
iaolten weld metal absorbing carbon 
from the electrode coating during 
the welding process, it is claimed 
As a result of this feature the 
carbon content of weld metal de- 
posited by the new, improved 


extruded 
polarity 


the | 


electrode will always / 


| 


be equal to or less than the carbon | 
steel being 


welded. 
Physical and chemical tests prove | 


ithe high tensile strength, ductility | 


and resistance to corrosion claimed | 


producers | for welds produced wih the new, im- | 


proved electrode, the manufacturer 
stat The accompanying unre- | 
touched photograph shows in Fig. 
1 a tension test sample with weld 
ground fiush with the plate metal 
on one side only which broke in the | 
vlate at considerable distance from 
the weld under tension of 96.000} 
pounds per square inch. When che 
sectional area of the weld 
metal on another test coupon was 
reduced below that of the _ plats 
metal in order to obtain a break in 
the weld it required pull of 96,800 
pounds per square inch to break the 
weld as shown in Fig. 2. 

The result of a comparative test 


ec Ss. 


cross 


i>. In 


to determine the one of corrosion 
is illustrated in Fig. Note that 
the lower weld, Sich was made 
with an electrode, the coating of 
which contained a small amount of 
carbon, is badly pitted. The upper 
weld, produced with the new, im- 
proved “Stainweld A” electrode, was 
affected even less than the plate 
metal. This test was made by im- 
mersing the stainless steel contain- 
ing the welds in aqua regia. 
Though the “Stainweld A,” welds 
possess a high tensile sirength, 
ductility of the weld metal is not 
sacrified. This is substantiated by 
the bend tests shown in Figs. 4 and 
addition to this advantageous 
physical characteristic, the weld 
metal has a fine metal structure 
with no porosity, it is stated. The 
new electrodes are manufactured in 
3-32, 1-8, 5-32, 3-16 and 1-4 inch 
sizes of the regular 11-inch lengths. 
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Equipment - - ae - Development. | 


New Westinghouse Motor | MATERIALS USED IN ens vibration, better cat iron, dead work te po seikelgge <chea ce ta 
Mad | THE DESIGN OF iar" aehst hee Sn pr 
e in Separate Units tions. Cast iron is invariably se- ee 

| 


MACHINES lected for cylinders of engines and !eave the closer selection to the op- 
a because of its wearing crating departmen consisting of 
| qualities. It fuses under rubk > , j 
Pecreseagien gle é rubbine foundry superintendent. mechine 
(Continued from Page 8) | pressure and produces a hard, shiny, sh is : 
mirror-like surface. sMop superintendent and meta)lur- 


gists. Furthermore, in their studies 


aoes no have to selec t, bec ause the he combin<z tion of ¢ ase Ol pro 
« 10t > I ina > 
i of ] f 1 } } j 


machine is similar in general aesigi | ducing complicated shapes, low 
built "> Powe oe Me ee shrinkage. easy machinabiliiy, low! cigners have been taught to consider 
‘ rom the existing machines cost and good wearing qualities as-| a given materi 
|the unsuitable and expensive ma- cign a definite field to cast iron given material, such as steel, as a 
| terials have been eliminated by ex- See , a Siege typical material of definitely known 
| perience. For instance, iron castings ..C#S* Steel is substituted if oeca-| physical properti invari 
[that break repeatedly are replaced Sone? pee Terese mish exceeding | i. } Nar w gee scp vaaedicy 
« © 
: : ag the ordinary working loads are the laws of the S § -ysians 
by steel castings. After sufficient ,,. — —s ee agg toe | i ee 
| experience has been gained the | ctren “% = if the low tensile | It ‘is necessary for purposes of sim- 
, | strength of cast ir , g | Jificati j 
|same materials are ee as before. eanesetite pea = lead to] -lification, to figure with a stend- 
| unless a new material has come in| jjcog in places eg . i also 
oe i : . ‘ aces sre heat strains | 
Cc 
“ shee reduction in Cost. ; would crack cast iron. Rolling mill 
Sometimes weight imposes limita - machinery is commonly built of 
tions, while in other cases it does | ;teel castings 
}uot. The rolling mill designer cares! Right here the thought doubtless | 
| naught for lightness. Cast iron, cast | xccurs to you that the machine de- 
steel and plain carbon steel forgings | signer who calls for cast iron or 
- his main standbys. The designer | steel castings. without further speci- 
“ lof automobiles and of airplanes is] fications. is either car ; 
STANDARD cast trame (1), standard pre-wound core (2), standard in a different ee oe ae Is. ee ee ee ee 
‘ : f s " s els - : 2 y oe - | 
die-cast rotor (3), sealed sleeve bearing shaft (4), standard sealed heat treated, aluminum alloys A j a a an? Sea 
sleeve bearing brackets (5) and (6), and a new Westinghouse type CS other light weight but stror a 9 Ppl go  —h 
- . . _ 7 ° : é 7 ° , ‘ F é ; P 
motor (7), equipped with sealed sleeve bearings vinta nom dnl \ oa hi 1B ma e dee of all vs and of the treatment 
. als are use vy him. Perhaps it of cast iron as well as of cast steel 
Westinghouse Electric and Manu- will be advisable to go over the 1ist}' The chances are that ignorance is 
facturing Company, East Pittsburgh, the frame with a ring-groove fit that of principal oo and to com-]|‘he reason. Many of our machine (To b ti - 
- ¢ ge fh . We aeaene. | ment upon their uses. designers are you Se eee 
one on its oe he frame- | automatically and permanently sets | a : an al alla omg oe are young men, educated . 
ype squirrel-cage induction mo- : : ‘ . ; eee a ! 8 , : —— : ere 
typ ; q irre 8 os the air gap and aligns the bearings. | terial for bedplat é 1 foreign countries, and holding; CLASSIF‘ED ADVERTISEMENTS 
Ag incorporating pa important | é edplates an frames.|down draftsmen’s and designers IN THE AUTOMOTIVE DAILY 
novation in motor design, making | it is claimed. Many machine designers claim that” positions bec? 1s they are willing to NEWS BRING RESUITS — 
° - 4 * . ae . 


the different parts of the motor as 
entirely separate units. The com- | 
pany, therefore, is able to build, on | 
short notice, a motor for a specific | 
application from standardized parts | 
The new design makes maintena ance | 
simpler and less expensive, eypned 


damaged electrical parts can be re- 
placed without replacing or rewind- 
ing the moter, the manrfecturel 


states. 


; os 
In the new induction motor the 
stator core containing its winding 
is pressed into the motor frame. | 
When. it becomes necessary to re- e 


place a damaged winding the old 
core and its winding is pressed out 
as a unit by means of an ordinary 
arbor press and a new “pre-wound” 
core pressed in. Then, after the 
motor is reassembled, it is ready for 
use, the entire operation of replac- 
ing the damaged winding having 
been performed in less than an 
hour | 


Like the stator core and iis wind- | 
ing, the rotor is a complete separate ‘ 
unit; and both the rotor and the 


stator core and winding can be sup- 
plied as such for built-in motor or 
repair purposes. This feature makes 
it possible to vary the electrical | 
characteristics, using the same set 
of mechanical parts, and with a 
given set of electrical parts, the me- | 
chanical construction can be | 
changed in many combinations. 
The separate-frame eonstruction 
makes it possible to supply any one | . . ‘ ; z 
anu co ctttenent tapes of REE-WHEELING is the talk of America's fine cars are the lowest in Hupmobile's 


frames. The brackets ere bolted to! es . 
- millions of motorists . . . the high light twenty-three years of manufacturing 


.N NEW QUARTERS 
eee teen Sort 0 wee | of modern motoring. In a few short weeks experience . . . new low levels which for 
ee ee wating ts. 30 by aS it has become the paramount issue of the the first time bring Hupmobile’s traditional 
feer in size, of tile and stucco con- 

Sears ete dengenente| automobile industry. Everyone is thinking, quality and mechanical excellence within 


as well as doing a tire retail and re-| ; ; ‘ . 
pair business. talking, wanting Free-Wheeling. It is the the reach of hundreds of thousands of in- 


NEW SPECIALTY FIRM ‘ s 
Semettows, WN. ¥.. April 6~The | new urge in motor car buying. terested buyers ... creating an admirable 

firm of Davies & Kelley has been , 

established at 421 W. Main St., Fal- set up for the ti d 

coner, a2 suburb, specializing in auto- | : . ri . - active aqeaier. 

motive radiator and battery service. | Hupmobile combines Free Wheeling on all 


The new concern has been appoint- : . 
éa distributor for Seneca batteries. | 1931 models with sensationally lowered If you are interested in handling a pro- 


“ized material in the course of 
tudy, and to disregard, for the time 
being, the many variations of such 
properties which are actually en- 
countered; but many of the men, 
after mactcrin the pr’ ‘es for 
|} the sake of impartine which these 
| Simplifications have been intro- 
duced, fail to again make th _ transi- 
tion to actual conditions and to ac- 
quaint themselves with. and take 
into account, the wide range of 
nhysical properties available in vari- 
ous materials 





NEW M’'CLAREN DISTRIBUTOR = x “ - » 
Atlanta, Ga, April 6—J. S. prices... in an illustrious Six and four gressive account in 1931, you should 


Cheshire, branch manager of the 

McClaren Tire Company, announces Fi h ‘ : t : ; 
the appointment of Neal Smith, great Eights. Prices on this great array of investigate Hupmobile's franchise at once. 
Inc., 682 Peachtree St., as retail | 

distributor of the McClaren line in} 

the Atlanta territory. 


WILL DEAL IN PARTS HUPP MOTOR C AR CORPORATION 


Snohomish, Wash., April 6.—C. W 
Pherrin and his son, R. E. Pherrin, 
of Seattle, and Roy Denney of this 
city have purchased the Snohomish D E T R oO I T , 2 6 M I ¢ H I G A N 


Garage here and will operate the 
concern as a general automotive 


business, specializing in parts and 


accessories. 
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Chevrolet and Buick Make ss 
Best Production Records 
For General Motors in ’30 


EW YORK, April 6.—Factory shipments to dealers by 
the various divisions of General Motors in 1930 are 
revealed for the first time in the corporation’s detailed an- 
nual report for the year, now in the hands of stockholders. 
discloses that pro~ 
the Chevrolet Motor 
Company reflected in factory | 
‘sales to dealers, in 1930 amounted | 
to 863.437. as compared with 1,333,- 
154, in the year, a de- 
cline of 35 per cent. This was 
the smallest decline in production | 
made by any manufacturing divi- 
sion of the company. Buick was 
next with a drop of 36 per cent. 
The report on sales to dealers 
also includes for the first time 
cars and trucks made by Vauxhall | 
Motors, Ltd., in England and by! 
the Opel Motor Works in Germany, 
both of which are controlled by 
General Motors. The production of 
Vauxhall since April 1, 1930, was 
included in the report, while the 
output of Opel for the final half 
of the year was included. 
Production accredited to 
hall and Opel for these 
umounted to 7,682 passenger 
and 8.140 commercial cars. 
Chevrolet sold 703,071 passenger 
cars to dealers in 1930, as against 
988,191 in 1929, a decline of 27.8 per 
cent.. while sales of commercial 
cars to dealers last year were 160,- | 
356, as against 344,963 in the preced- 
ing year, a drop of 53 per cent. 
Factory sales of Buick cars 
amounted to 121,335, as against 
167,939 in 1929, a falling off of 
27.9 per cent., the 


while sales of 
Marquette, which was discontinued 


This 
duction 


report 
of during the year, by the Buick di- 
vision amounted to 6,354, as com- 
pared with 31,475 the year before. 
Combined sales of the Buick di- 
vision amounted to 127,687, as 
against 199,414 in 1929, off per 
cent, 


The 


as 


preceding 36 


annual report of the cor- 
poration also showed sales of the 
Cadillac by different models. Ship- | 
ments of the Cadillac totaled 8,728, | 
as against 15,416 in the preceding | 
year. Much of this loss was made 
up, however. by the shipment of 
1,703 Cadillac twelves and 2,594 ‘six- 
| teens, bringing the Cadillac total 
to 13,031, as against 15.416 in 1929, 
a falling off of only 15 per cent. 
The twelve and sixteen weré not in 
production in 1929. La Salle sales | 
last year were 9,729, as against 21,- | 
498 in 1929, off 54 per cent. The 
total for the Cadillac division last 
year was 22,714, as compared with 
36,914 in the preceding year, off 38 
per cent 

Sales of Oakland cars to dealers 
totaled 21,943, as against 30,826 in| 
1929, oif 28 per cent., while Pontiac | 
shipments we 70,564, as against 
193,622, off 63 per cent. The total 
for the Oakland division was 92,507, 
as compared with 224,448, 
of 58 per cent. 

Oldsmobile sales were 49.879, as | 
against 99,435, off 39 per cent., 
while Olds shipped 2,039 Vikings. | 
as against 5,902 in 1929. The Olds 


Vaux- 
periods 
cars 


re 


a decline | 


division total was 51,918, as against | 
105,337 in 1929, off 50 per cent. 
Grand total of sales to dealers | 
by General Motors in 1930, exclud- 
ing those of Vauxhall and Opel, 
was 1,158,293, as against 1,899,267 
in 1929, off 39 per cent. The grand 
total, including Vauxhall and Opel, | 
was 1,174,115, 
Following the 


are comparative 


figures on sale to dealers in 1930 and | 


1929 by divisions of General 


Motors 


various 


1930 
121,333 
6,354 


1929 
Buick 167,939 


Marquette 


127,687 
8,728 
1,703 
2,594 
9,729 


Buick division ... 
Cadillac 8 

Cadillac 12 
Cadillac 16 

La Salle 21,498 


Cadillae division 22,714 36.914 
Chevrolet 
Pass'ger cars 


Commer'’cl cars 


703,071 
160,356 


988,191 
344,963 


1,333,154 
30,826 
193,622 


863,427 
21,943 
70,564 
92,507 
49,879 

2,039 
51,918 


Chevrolet division 
Oakland 
Pontiac 
Oakland division. 224,448 
Oldsmobile 
Viking ; 
Olds division ‘ 
+Other 
Passen’ger cars. 
Commerc’l cars. 


105,337 


7,682 
8,140 


15,822 
Grand total. 1,174,115 1,899,267 

*Not in production. 

‘Includes cars and trucks manu- 
factured by Vauxhall in England 
since April 1, 1930, and in Germany 
by Opel since July 1, 1930, prior 
which dates figures for these 
panies were not published 
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31,475 | 


199,414 | 
15,416 | 


99,435 | 
5,902 | 


— | Street, 


to 
com- | 
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‘Jersey City Dealers Report _ 
Used Car Sales Slightly Off 


JERSE Y¥Y CITY, N. J., April 6.—The 

first three- months of this year 
have not been so good as regards 
used car sales, according to a dealer 
survey in this city. While some deal- 
ers report business better, the ma- 
jority have found business below the 
first quarter of 1930. 

A. B. Dunbar, president of the 
Dunbar Oldsmobile Corporation, 3257 
Boulevard, Oldsmobile and 
| Viking dealer, says: “We find that 
used car sales, since the 
year, have been very active, possibly 
exceptionally so. We find our used 
stock considerably lower. We find 
that used car prices have declined 
considerably as compared with last 
year, due to the decline in the new 
car prices.’ 

J. G. Hahn, office manager of the 
Everett W. Cox Company, 8 Foye 
Place, Dodge dealer, reports used 
car sales 33 per cent. below the first 
quarter of 1930, with used car 
stocks, however, a trifle lower. Used 
car prices, according to Mr. Hahn, 
are lower, due to tight money. 
‘Sales are for low-priced cars only,” 
he says, “with lots of shoppers and 


| Hudson 


| few buyers.” 


Auto Sales Company, 
Hudson Boulevard and Danforth 
Chevrolet dealer, reports 125 
sales in the first quarter, 


The Holsey 


used car 


| as compared with 139 in the same 


a decline of four- 
teen units. Used car stocks, how- 
ever, are fifty-two units at this 
period, compared with fifty-three a 
year ago. Used car prices are about 
the same, according to Charles V. 
| Holsey, president 
M. H. Korn, 


period last year, 


president of the 
Greenville Motors, Inc., 1741 Boule- 
| vard, Ford dealer, reports used car 
sales fewer and stocks higher in the 


first of thay 


first quarter, as compared with the 
same period a year ago. 

F. H. Hoonan, president of the 
Hudson County Franklin Company, 
667 Montgomery St., reports used car 
business good for the first quarter. 
The concern has been in business 
only three months and has sold nine 
used cars in that period at good 
prices. When asked the status of 
used car stocks, Mr. Hoonan 
‘We haven't any.” 

“We find used 
he continues, “but 
reasonable for quick 
have been buying 20 per cent. 
and selling about 25 per cent. 
than competitors. 

“Buying used cars right is a sci- 
ence we must all learn and adhere 
to permanently if any money is to 
be made. Sales volume is one thing 
and making money is another. We 
must have almost a full 1 profit or we 
don't sell. We feel are entitled 
to it.” 


FRANKLIN SHIPMENTS 
SHOW STEADY INCREASE 


Syracuse, N. Y., April 6.—March 
delivery of Franklin cars showed an 
increase of 39 per cent. over Feb- 
ruary and 55 per cent. over Janvary, 
President H. H. Franklin announced 
here today. In keeping with this 
upward trend, April production 
schedule has been set at 36 per cent. 
ahead of March shipments 

Mr. Franklin further said that 
week by week for the past ten weeks 
Franklin deliveries have shown @& 
steady increase, last week setting a 
new high for the year. He looks for 
this healthy volume to steadily in- 
crease as the spring selling season 
is reached. 


5ays 


car sales good,” 
prices must be 
turnover, I 
lower 
lower 


Cumulative New Commercial Car Registration Statistics, February, 1931 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, I., and New Jersey, which 


are furnished by the New Jersey Motor List Co., New Car Division, 
of our subscribers. Commercial car registrations do not include busses. 


Brockway- 


States 


Autocar 
Indiana 


Alabama 
Arizona 
Arkansas 
Calif. 
Colorado 
Conn. 
Delaware 
Florida 
Idaho 
Illinois 
Indiana 
Iowa 
Kentucky 
Maine 
Maryland 
Mass. 
Michigan 
Minn. 
Miss. 
Missouri 
Montana 
Nebraska 
Nevada 

N. Hamp. | 
N. 
N. 


“1 


49 
186 
36 
463 
180 
35 
1 Yaa 
2 66 
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Mexico 
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Ohio 
Oregon 
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S. Car. 

S. Dakota 
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W. Va. | 
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Sterling 
Studebaker 
Whippet 
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fae __ 33, :  ——— 
4 23,“ 66) 


176; 104; 6796; 130; 1077; 10260} 


Wisconsin | 
Wyoming | 
Dist. of ( 5 


Totals | 





wo 


96} 


370) 


1286] 175} 


Trenton, N. J. Some of this data has been published previously, but it is given here complete for the convenience 
Comparative figures for February, 1930, 


will be found on Page Il. 


Willys- 
Knight 

Miscel- 
laneous 


201 Alabama 
~ 107 Arizona 
~ 267 Arkansas _ 
~ 1475 California 
~ 358 Colorado 7 
~286,Conn, 
59 Delaware 
~ 389 Florida 
~ 99 Idaho 
~ 1439 Iilinois 
684 Indiana 
“790 iowa SS 
~ 373 Kentuc ky_ 
~ 226 Maine 
298 Maryland _ 
108 Mass’ setts 
794 Mich igan 
~ 296 Minn. 
“131 Miss. 
~~ 1795 Missouri 
~~ 151 Montana 
~~ 470 Nebraska _ 
38 Nevada 
~ 143 New Hamp 
T51.N. 
113\N. Mexico 
~ 2053’'New York 
~~ 370\Nor. Car. 
89 Nor. Dak. 
1021|Ohio 7 
248 Oregon “ee 
1478 Penna. 
~~ 134/Rho. Isl. 
 237/8. C arolina 
225'S. Dakota 
157 Tennessee 
"1234 Texas 
"156 Utah 
5 Vermont _ 
~ 863 iV irginia 
~~ 323, Wash’ton | 
~'216 W. Virginia 
"452 Wisconsin — 
[~~ 95, Wyoming — 
3; 112/)Dis. of Col. 
345, 21979) Totals 


Jersey 


132; 18) 











Four Cars Make Gains in 


Illinois in 1931 Over ’30 


NEW YORK, April 6.—Retail sales 

of new passenger cars in Illinois 
in the first quarter of this year 
amounted to 30,711, as against 47,092 
im the corresponding period of last 
year, a decline of 34 per cent., ac- 
cording to th, registration statistics 
now available from that state by 
makes. 

Four makes of cars Auburn 
Cadillac, Pierce-Arrow and Willys 
were more heavily registered in this 
State in the three months than in 
the corresponding months of last 
year, while sales of the Cord, Dodge 
Nash, Oldsmobile and Studebake1 
were close to a year ago 

March 
11,583, as 
ceding month. 
cent a satisfactory 
and comparing with 
ago, a sharp falling 
cent 

Here are the sales, month 
month, for the first quarter, 
compared with a year age 
1931 
9,356 


registrations amounted to 
against 9,772 in the pre- 
an upturn of 19 per 
seasonal gain 
20 859 a yeal 
off of 44 per 


by 


as 


1930 
12,555 
. 13,678 
20,859 


January 
February 
March 


47,092 
new car regis- 
in March, as 
corresponding 

and with Janu- 


Totals 30,711 
Following are the 
trations in Ilinois 
compared with the 
month of lasi year 
ary of this year 
Feb 
1931 
332 
21 
449 
69 
2,569 
159 


Mar 
1930 


Mar 
1931 


Auburn 
Austin 


Cadillac 
Chevrolet 
Chrysler 


" 3.091 4.754 
267 


Chevrolet 


mond-T 


« 
7 
gc 
ss 
+ 
on 


Autocar 


Dia- 


Ala., 1930 | 
Ariz, °30 | 
Ark., 1930 , 
Cal., 1930 ; 
Col., 1930 | 
Conn., °30 | 
Del., 1930 | 
Fla. 1930 | 
Idaho, °30 | 
ni, 1930 | 
Ind., 1930 | 
Towa, "30 | 
Ky., 1930 | 
Maine, °30} 
Md., 1930 | 
Mass., '30 | 
Mich., °30 | 
Minp., °30 | 
Miss., “30 | 
Mo., 1930 | 
Mont., °30} 
Neb., 1930 | 
Ney., 1930 | 
N. H., 30 | 
N. J., 30 | 
N. M., °30|* 
N. Y., = | 
N. C., 3 
N. D.’ 
Ohio, 
Ore., 
Pa., 
ie 


z 


wn 
~ 


aa 
0] 
30 | 
a 
1930 | 
"30 | 
. C., "30 | 
. D, ’30 | 
Tenn., °30 | 
Texas, °30 | 
Utah, *30 | 
Vi, 1930 | 
Va. 1930 | 
Wash., °30 | 
W. V., °30 | 
Wis, 30 | 
Wyo., *30 | : 
D.C, 30] 


Totals | 133! 222! 


9266, 206) 1168) 


27 
147 
482 

40 
244 

2,598 

30 

89 
134 
130 

50 

40 

68 
206 
102 
355 
124 

13 

43 
137 
341 

48 
307 


28 
419 
582 
157 
563 

8,112 

85 
196 
332 
283 
121 

44 
146 
375 
226 
608 
196 

79 

47 
323 
617 

82 
419 

16 

36 
132 
241 
110 

90 


De Soto. .....0. 
Dodge 

Durant 

Essex , 

Ford 

Franklin 
Graham 
Hudson 
Hupmobile 

La Salle. 
Lincoln 
Marmon 

Nash . 
Oakland sens 
Oldsmobile 
Packard 
Peerless 
Pierce- Arrow 
Plymouth 
Pontiac 

Reo 
Studebaker 
Stutz 

Viking 
Whippet 
Willys 
Willys-Knight 
Miscellaneous 


36 
215 
55 
51 
Totals . 11.583 20.859 

‘Not on the market at that time 

Following are comparative figures 
for the same state for the first three 
months of 1931, as compared with 
the corresponding period of 1930: 

1931 1930 

\uburn ... 945 303 
Austin ? 
Buick 
Cadillac 
Chevrolet 
Chrysler 
Cord 


2,109 
145 
11,310 
916 
68 
896 
1,389 


Dodge 
Essex 


~) 


So 


439° 
39 
1007 
196, 


55) 1444 148) 13047; 


*Carried in the Miscellaneous Column, 


=F 
| Durant 





370 | 
1,160 
17,625 
164 
458 
671 
589 
288 
145 
333 
758 
505 
121 
514 
211 
118 
910 
347 
206 
997 
74 
76 
363 
495 
249 
199 


142 
724 
7,874 
74 
274 
384 
356 
161 
108 
215 
696 
324 


eeeeeeeeee 
eeeeee 


DIMMER cece cvsveve 
Graham 
Hudson 
Hupmobile ., 
La Salle eevccce 
Be ee ere 
Marmon 

Nash ce cceee 
Oakland .... 
Oldsmobile 

Packard 

Peerless 

Pierce-Arrow 

Plymouth 

Pontiac 

Reo 

Studebaker 

Stutz 

Wee kc mcuseees 
Whippet 

Willys ‘ 

Willys- Knight 
Miscellaneous ......+.++ 


eee 
see eeeeereeee 
se eeeeeeee 


ee ereeeees 


30 711 47,092 


Totals 


*Not on the market at that time 


RAINS AID AUTOMOBILE 
BUSINESS IN NORTHWEST; 
BUICK SALES TOP 1930 


Minneapolis, April 6.—O. L. Wal- 
ler, manager the Buick Motor 
Company's Minneapolis zone office 
in Buick retail 


quarter of 1931 


of 


reports an increase 
sales fom the first 
over the same period last year. 

Buick retail sales for this period 
show a 66 per cent. increase ove) 
last year, and an 18 per cent. in- 
crease over the three-year average 

“Reports coming into our office 
daily from numerous points in the 
Northwest,” Mr. Waller said, “indi- 
cate an exceedingly optimistic at- 
titude on the part of merchants and 
farmers in virtually all communi- 
ties 


February, 1931, 


national 
Republic 


Inter- 
Mack 
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® Seattle Dealers Report Gain 


—s 


As Spring Brings In Service 


GEATTLE, Wash., April 6.—Service 

sales at leading service depart- 
ments of King county dealers put 
a satisfactory record on the books 
during the present month. There 
was no great rush of business, but 
many motorists seemed to be in the 
mood of putting their cars in shape 
for the coming season. 

The campaign = of 
Fquipment Association that “Care 
Will Save Your Car” factor in 
this. Thus report leading independ- 
nt shops’ as well as dealer shops 

Most shop foremen report March 
about equal to’ March of 1930, while 
February in many instances showed 
an actual gain 


That 


the Motor 


Is a 


many car owners are still 
using their old cars is the reason 
given by one service manager, “Thev 
putting their cars in good con- 
dition.” said Don F. Gilmore, man- 
ager of the newly enlarged service 
and parts department of Sands Mo- 
tors, Inc., Studebaker dealer. This 
iirm has enjoved good new car busi- 
ness, and also an active trade in 
ised cars. 

“Maintenance seems to be getting 
better as the touring season ap- 
proaches,” was Gilmore's comment 
“Of course, the past ten days we 
have been busy combining and ex- 
panding our shop and service de- 
partment, getting both departments 
on the same side of the street. But 
just the same, we had to take care 
of customers’ requirements. We note 
that bigger work, complete overhaul 
jobs, are now being called for 
again after a short letdown. I be- 
lieve that a check-up will show a 
sight gain this year over a year 
ago.” 

At 
Company — 


are 


Nagelvoort - Stearns - Cadillac 
the President, Floris 


figures will be found on Page 10. 


Sterling 
Studebaker 


found in 
due to unusual 


Nagelvoort, 
frame of mind, 
pick-up in new car and used ear 
sales, while the head of the service 
department, S. D. Stearns, had a 
good report on that department’s 
business during March Fully as 
good the same month of 1930 
and better than the big year of 
1929,” was his March report 

More men have been added 
both these shops. 

Transport Motor. S. L Savidge, 
Eldridge-Buick and C. H. Wells, as 
well as leading Ford dealers are 
showing good activity in their shops. 
There is no mad rush on, but steady 
business is keeping all hands oc- 
cupied. 

Late reports on 


was ha ppy 


as 


at 


the employment 
situation in Seattle show some Sm- 
provement. The average of unem- 
ployment in this city is Jower than 
in other cities of this size, accord- 
ing to the recent census 


DURANT MARCH OUTPUT 
50‘. ABOVE FEBRUARY 


Lansing, Mich., April 6 
tion during March at the Durant 
Motor Car Company plant here 
showed an increase of 50 per cent. 
over the February assembly rate, 
according to Hal W. Alger, general 
manager. 

“We are 
ward to still 
production,” 
nouncing the 
activity. 

The automotive executive did not 
make public the exact daily assem- 
bly rate which will be maintained 
by Durant Oe month. 


~Produc- 


looking confidentiy for- 
increasing sales and 
he asserted in an- 
heightened Durant 


—— 


Cumulative New Commercial Car Registration Statistics, February, 1930 


This table is repeated for comparative purposes only. 


559' Ala., 
168) Ariz., 
268/Ark., 
1763 Cal., 
376 Col., 1936 
365 Conn., °30 

96 Del., 1930— 
755 Fla., 1930 
105 Idaho, °30° 
2141 T., 1930 
1221 Ind., 1830 
652 lowa, 1930 

655 Ky., 19: 20 

159 Me., 1930 
452 Md., 1930 _ 
660 Mass., 730° 
1251 Mich.. “30 
536 Minn.. °20 
02 Miss., 1930. 
2284'Mo., 1930, 

~~ 231 Mont., °30° 
619 Neb., 1930 
43 Nev., 1930 
75N. H., 30 
1000 N. J, 1930 
86\N. M., ’30_ 
~ 2204N. Y¥., 1930 
~ 452N. ©., 1930 
1223 N. D., 1930 
1224.Ohio, 1930 
7; 331 Ore., 1930 
33). +~«1872 Pa., 1930 
1! 127K. F., 1930 
330s. C., 1930" 
~ 3128S, D., 1930 

~ 325 Ten., 1930, 
~ 2370 Texas. 1930 
~ 109\Uiah, 1930 
~ 80'Vt., 1930 
~ 816'Va., 1930 
~~ 341|\Wash., °30- 
~ 267\W. V., °30 
~748'Wis., 1930 
92 Wyo., 1930 
75D. C., 1930 

22120! Totals 


1930 
1930 
1930 
1930 
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29; 


573 





STEEL OPERATIONS. 
SHOW LITTLE CHANGE; 


| SECOND CONFERENCE ON 
| AERONAUTICAL EDUCATION | 


| SET FOR APRIL 14 TO 18) 


CONTINUE AT 48%) detroit, Apri 6—Pians tor the 


Youngstown, O., April 6.—Fur- 
ther improvement in the automo- 
bile industry with steady advances 
in schedules for the leading 
producers this week apparently 
finds no reflection in schedules of 
Mahoning Valley sheet and strip 
manufacturers. 

Consequently the outlook for the 
coming week is for no change in 
the generally accepted Youngstown 
operating rate of 48 per cent. A 


car 


small revision downward is possible. | 


Sheet prices have weakened in the 
last few weeks, and this factor is 
responsible in part for the cau- 
tious steel buying attitude of lead- 
ing automobile steel consumers. Car 
makers, in addition to the con- 
servatism with which they view po- 
tential automobile sales over the 
next few months, naturally want to 
obtain steel at prices no higher 
than those obtafhed by competing 
companies. 

The, automobile business revival | 
and its influence on_ the steel | 
business were discussed this week 
in a mildly optimistic statement 
to his stockholders by Edward F. 
Clark, president of Newton Steel 
Company. 

“Business and economic conditions 
indicate improvement over those 
prevailing for the last six months 
of the year 1930, and, while it is be- 
lieved progress will be 
slow, it is confidently expected that 
your company will share in the re- 
vival of the automobile industry,” 
Clark declared in his annual report 
to stockholders. 

Most of the Mahoning Valley steel 
companies are expected to continue 
present operations for another week 
Youngstown Sheet and Tube Com- 
pany is operating at 40 per cent. in 
this district, Carnegie Steel Com- 
pany at 50 per cent., Republic Steel 
Corporation at 54 per cent. and 
Sharon Steel Hoop Company at near 
60 per cent. 

Reflecting the extremely light de- 
mand for sheets in the current week, 
espite the upturn in automobile 
manutacturing schedules, only eight 
of more than fifty sheet mills at 
Niles, O., are under power. Sheet 
mill nYanagers are non-committal 
over impending — schedules. The 
hand-to-mouth character of mill 
bookings makes such _ predictions 
difficult. 


RUBBER COMPANIES MAY 


EXPAND ACTIVITIES IN 
LOS ANGELES DISTRICT 


April 6.—Support 
rubber factories 
or not the 


Los Angeles, 
given Los Angeles 
is te determine whether 
plants will enlarge their operations 
to include the manufacture, in ad- 
of numerous of the 


rubber 


dition to tires, 
33,000 now 


F. E 
of the 
Company, 
Advertising Club of Los 
a recent luncheon. 

“There is no reason why southern 
California should not be the second 
rubber center in the world,” said 
Titus, speaking of the growing busi- 
ness of the ‘Pacific Coast and the 
increasing trade with the Far East 

‘The speaker stated that the scope 
of the country’s rubber industry 
was lost sight of because the tire 
manufacturing business 

Among the rubber men present 
at the luncheon were John W 
Maple, president; J.K. Haugh, gen- 
eral sales manager, and C. H. Wil- 
liams, manager of the Los Angeles 
branch, Goodyear Tire and Rub2 
Company of California; B F 
Schieicher, vice-president: J. B 
McGee, general sales manager, and 
C. W. Ort, manager Los Angeles 
branch, United States Rubber Com- 
pany, now operating Samson plant; 
I. J. Cope, vice-president and gen- 
eral manager; R. C. Tucker, vice- 
president and general sales man- 
ager, and H. A, McKellar, manage: 
of the Los Angeles branch, Fire- 
stone Tire and Rubber Company, 
and S. B. Robertson, vice-president, 
and F. L. Hockensmith, district 
manager, Pacific Goodrich Com- 
any. 


items made of 


Titus, general sales 
Pacific Goodrich Rubber 
told the members of the 
Angeles at 


manager 


ot 


somewhat | 
|} the preceding month the 


| figures 


| second national conference on aero- | 


nautical ,education, called by the 


Aeronautical Chamber of Commerce | 


of America for April 14 and 15, were 
announced here today by Roland H. 
Spaulding, chairman of the commit- 
of educators in charge of the 
conference. 
The Daniel 
committee on 


tee 


Guggenheim Fund 
elementary and sec- 
ondary aeronautical education is 
again co-operating with the Aero- 
|; nautical Chamber of Commerce in 
calling the conference, which is ex- 
pected to bring educators interested 
in aeronautical training from all 
parts of the country for the two-day 
session. 

The program announced today by 
Prof. Spaulding embraces a_ wide 
range of subjects in this new field, 
including the training of college 
students to become engineers and 
designers, ground school work for 
vocational courses, evening courses 
in meteorology and navigation 
pilots and the business side of avia- 


| tion. 


COOK COUNTY CAR 
SALES UP IN MARCH 


(Continued from Page 1) 


80 and the 


tator and Commander 
President 35. 

Nash had a better showing 
for February but declined 101 
compared with the 1930 figures. The 
Nash total last month was 202. For 
Nash list- 
the 


than 
cars 


ings were 147 and January 
were 118 


Chrysler had 


In 


170 last month and} 
98 in February. In March last year 
the Chrysler listings were 308. The 
Cadillac-La Salle combination was 
‘redited with 118 as against 151 in 
March, 1930. The two had 96 for 
Yebruary. Cadillac individually last } 
month seored 62 of which 35 were of 
the V8, 17 of the V12 and 10 
V16. 

Packard had 111 as compared witi 
151 in March, 1930. Last month 
tied with 111 in February. Hupmo- 
bile had 102 against 208 in 1930. The 
Hupmobile showing was one Ca: 
less than for February 

Cars to show gains for March ov 
February in addition to those men- 
tioned were Ford, De Soto, Graham 
Le Salle, Marmon, Peerless, Plym- 
outh and the Willys products. 

General Motors units com >ined 
had a total of 2,347 for last month 
Which compared with 3,398 in 
March, 1930, and 1,919 in February | 
this year. The Chrysler group listed ! 
1 combined total of 611 last month 
against 915 in March a year ago and | 
521 in February this year 

Following are the registrations for 
March this year, compared with 
these for the same month Jast year: 
1931 1930 
1610 3895 
1248 1787 

341 506 

336 387 

319 137 

315 273 

304 565 

242 550 

227 276 

202 30% 

170 308 

118 151 

111 15) 

102 203 

96 206 

70 192 

65 

oud 
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96 a4 
34 40 
28 44 
27 9 
24 33 
Peerless 20 65 
Durani chen peade 11 63 
Frankin ree av 8 70 
Aus‘in agin . 7 0 
Stutz ; : iia 6 6 
Miscellane 41 13 


Ford 

Chevrolet 
Oakland-Pontiac 
Oldsmobile- Viking 
Aubdurn-Cord 
Dodge 

Buick 

Hudson- Essex 
Studebaker 
Nash 

Chrysietr 
Cadillac-LaSalle 
Packard 
Hupmobile 
Willys Products 
De Soto 
CGrahain 
Plymouth 
Fierce-Arroy 
Lincoln 

Reo 


Marmon 


JUS 


GOODYEAR OF CANADA 
PROMOTES BERKINSHAW 
Montrea!, April 6.—Goodvear Tire 
and Rubber Company of 
Ltd., announcer that R. C. Berkin- 
shaw been appointed assistant 
to the president and acting control- 
ler. These offices were formerly 
held by the late J. G. Lane. Mr. 
Berkinshaw jcined the company in 
1920, in charge of the legal depart- 
ment, and was later appointed sec- 
| retary. 


has 


for | 


i 
of the 


Canada, | 


'HUPP ADDS 26 NEW 
DEALERS IN MARCH: 


1 NEW DISTRIBUTOR 


Detroit, Mich., April 6.—Twenty- 
new dealers and a distributor 
Me.,- signed the Hupmo- 


six 
in Bangor, 


bile franchise during the month of | 


March, accordihg to a statement re- 
leased by the Hupp Motor Car Cor- 


poration, 
The new distributor Ray 


is the 


| Motor Company of Bangor, of which | 
| FP 


in Maine 


P. Ray, well known 
The new 


motor circles, is president. 
dealers include: 

Roseland Motors, Inc., of Chicago; 
H. B. Levy of Flora, Ill.; Munson 
Motor Company of Galesburg, IIl.; 
Reinhart Garage of Gibson City, 
Ill.; C. Reginald Lake of Cambridge, 
Md.: The Century Auto Company of 
Hastings, Minn.; W. H. Owen Com- 


| pany of St. Louis, Mo.; Tobin Cadil- 


lac-LaSalle Company of Great Falls, 
Mont.; John Umland of Columbus, 
Neb.; G. M. Anderson of Holdrege, 
Neb.; Bronderslev Motor Sales Com- 
pany of Minden, Neb.; Charles Jur- 
acok of West Point, Neb.; Anthony 
Rogers, Inc., of Bordentown, Ie @5 


aie 
2788S RM 
C4) 


ees 


Franklin Rockefeller Motors, Inc.,| 20.85 per cent. over the third week in 
| of Morristown, N. J.; Williams Sales| March and 12.77 per cent. over the 
Company of Canton, N. Y.; Jordan | corresponding period last year, he 
Motor Car Company of Oswego, N. | added. 


ase Ae s Auto Exchange of Troy,| “The official 
Universal Motors, Ine., of | York, Chicago, Philadelphia, Los 


0 oe N. Dak.; Acme Motor Com-/j; Angeles, St. Louis, Cleveland and 
pany of Portsmouth, O.;-Sykes Auto| Detroit show that Nash deliveries 
Service of Orillia, Ont.; Storch Mo- | during the week in those cities were 
tor Company of: State. College, | 26.94 per cent. over the correspond- 
Penn.; Andrews Motor Car Com-! ing period last year,” he said. “In 
pany of Cranston,:R. I.; H. Clark! Boston Nash deliveries were the 
Jennings of Dallas, Tex.; Leonard | highest since the week ended May 
Green of Cedar -City, Utah; Frank /27, 1930. Another significant indi- 
Goode Motor Company: of Hume,/ cation of improving business is the 
Virginia; Diamondville Garage of|fact that in all distributing points 
Diamonville. Wyo |during the week of March 28 used 


|car deliveries made by Nash mer- 

RETAIL SALES OF NASH | Shanticers, were the sreatent siete 
CARS IN MARCH AT BEST ——— 

LEVEL SINCE LAST JUNE) 


reports from New 


CANADIAN TARIFF AIDS 
THE AUTOMOBILE INDUSTRY 


April 6.—As a result of 
recent tariff adjustments in favor 
of Canadian-made automobiles, 
marked improvement is already not- 
ed in the Canadian automobile in- 
dustry, H. A. Brown, vice-president 
and general manager of General 
Motors of Canada, intimated in an 
interview on his return from a busi- 
ness trip which took him from the 
Atlantic to the Pacific coast. 


Kenosha, Wis., April 6.—Deliveries | 
of new Nash cars in the ten leading 
Nash marketing centers of the coun- 
try during the week- ended March 
28 were the greatest recorded since 
June 7, 1930, it was announced to- 
day by C. H. Bliss, sales manager of 
the Nash Motors Company. 

The total deliveries of this ban- 
ner week in the “high ten” cities, 
whose records form a national busi- 
ness barometer, show an increase of 


Montreal, 


— 


THE GROWING DEMAND 


and Los Angeles, Cal. And previous production 


increased production... full steam ahead... 
the order of the day in the great U.S. factories 
in Detroit, Mich., Indianapolis, Ind., Eau Claire, 


Wisc., Winnsboro, S$. C., Hogansville, Ga., 


UNITED STATES RUBBER COMPANY 


records are being surpassed! This to meet the 
constantly increasing demand by car manu~ 


facturers, agents and owners for U. S. Tires. 


WORLD’S LARGEST PRODUCER OF RUBBER 





